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100 Distributors of De Vaux |Detroit Looks Forward to » 1932, 
Sees Battle in Low Priced Field 


—- 


Y 


View New Models Equipped 
With Free-Wheeling Device 


Gathering at Grand Rapids for First Biannual Sales 
Convention They Drive New Cars, 
Visit Factory and Hear Talks 








RAND RAPIDS, Mich., Aug. 25.—More than 100 De 
Vaux distributors from all sections of the United States 
gathered in this city yesterday for the first bi-annual sales 
convention of De Vaux Hall motors. 
This morning, at 9 o'clock, the dis-?—— 


sag at te ae nate NEW INTERESTS GET 
were aumier of toy eosness| OTIS & CO. HOLDINGS 
IN GABRIEL FIRM 


were a number of factory engineers 
New York. Aug. 25.—Class B 


accompanying the visitors on long 
drives over the Michigan roads, and 
there were trips through the factory 
headed by production executives. 

shares in the Gabriel Company of 
Cleveland, manufacturer of automo- 
tive equipment, have been acquired 
by a group of New York, Baltimore 


City Manager George Welsh wel- 
comed the distributors to Grand 

and Montreal business men, it was 
announced today at the executive 


Rapids at the DeVaux luncheon. 
offices of the company. 


The afternoon session was de- 
voted to talks by Norman DeVaux, 
R. H. Mulch, general sales manager; 

Negotiations for the purchase of 
the holdings of Otis & Co., invest- 
ment bankers, and others in these 





F. C. Stowers, assistant general sales 
manager; James Houlihan, advertis- 
ing counsel, and E. J. Hall, vice pres- 
ident in charge of engineering. 

Tonight there’ wasra dinner. in 
honor of the visitors. A. L. Warm- 
ington, controller of DeVaux Hall, 
officiated as toastmaster. 

Tomorrow there is to be a service 
clinic, headed by Earl Cooper of the 
DeVaux engineering department, 
and a talk on production methods 
by H. T. Kuhlmann, factory engi- 
neer. William Hoagland, president 
of Hayes Body Corporation, is to 
talk to the visiting distributors on 
automobile body construction, and 
President Norman DeVaux is to close 
the session with an outline of the 
company’s program for the coming 
months, 


several months. 
- The present Gabriel management 
is retained, with George H. Ralls, 
vice-president and general manager, 
directing the affairs of the com- 
pany’s plant and sales offices in 
Cleveland. The new group will take 
an active part in the direction of 
the business with executive head- 
quarters at 11 West 42d St., New 
York. 

The new interests control several 
new devices which will be intro- 
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G. M. Net Profit Margin in 2d 
Quarter Highest Since 1928 


|}omies effected during the past two 
years, but also throws a highly 
favorable light on the outlook for 
the corporation’s profits when vol- 
ume returns toward the levels pre- 
vailing prior to the depression. 

With depreciation charges during 
the current year exceeding all pre- 
vious years, the reduced costs which 
permitted this betterment in Gen- 
eral Motors’ profit basis are demon- 
strated by the increase in gross 
profit margin, before depreciation, 
profit sharing and Federal taxes, to 
25.7 per cent. of sales from 22.9 per 
j cent. in 1930 and 23.8 per cent. in 
1929. In 1928, this ratio was 26.6 
per cent. 

For the first six months of the 
year, although the dollar volume 
of sales was off 14.6 per cent. from 
1930, 40.4 per cent. from 1929, and 
35.2 per cent. from 1928, net profit 
margin represented 16.4 per cent. of 
sales against 15.8 per cent. in 1930, 
and compared with 16.8 per cent. in 
1929 and 19.5 per cent. in 1928. 
Gross margin of profit in the recent 
half year increased to 24.1 per cent. 
from 22.8 per cent. last year and 
22.9 per cent. in 1929, and compared 
with 26.4 per cent. in 1928. 

Operations of General Motors 
during the second quarter under- 
went extensive improvement, indi- 
cating the rapid gains in the corpo- 
ration’s profits which develop on 


NEw YORK, Aug. 25.—General | 
Motors net profit margin during 
the second quarter of 1931 was the 
highest since the corresponding pe- 
riod of 1928, the year of the largest 
eernings in the corporation’s history. 
This record was achieved in the face 
of the lowest dollar volume of sales 
for the quarter in the last five years, 
Net dollar sales for the three 
months were $305,946,760, a decrease 
of 5.7 per cent. from the total of 
$324,764,336 in the corresponding pe- 
riod of 1930, despite a gain of 6.1 per 
cent. in unit sales of cars and trucks, 
a development which reflects the 
lower prices prevailing for the cor- 
poration’s products as well as the 
larger proportion of sales made by 
the lower-priced lines. Dollar vol- 
ume also was off 38 per cent. from 
1929 and 32.5 per cent. from 1928. 
Despite these declines, net income 
of $55,292,417 in the quarter, exclud- 
ing equities in non-consolidated sub- 
Sidiaries, represented 18.1 per cent. 
of sales, and compared with $52,- 
327,452, excluding non-operating 
profits, or 16.1 per cent. of sales, in 
1930, and $87,201,419, or 17.6 per cent. 
of sales, in 1929. The profit ratio 
of the current year’s quarter was ex- 
ceeded during the four-year period 
only by the high record of 20.1 per 
cent. in the second quarter of 1928. 
This improvement in net profit 
margin in the face of substantially 
lowered volume not only testifies to 
the extent of the operating econ- 
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shares have been in -progress~ for- 


MINIMUM SPEED 
REGULATION REDUCES 
INDIANA ACCIDENTS 


Indianapolis, Ind., Aug. 25.—In- 
auguration of a minimum speed 
limit on a state highway has re- 
sulted in a reduction of accidents, 
according to Grover C. Garrott, 
chief of state police, who put the 
plan into effect more than a month 
ago on the Dunes highway leading 
into the Chicago district around the 
southern end of Lake Michigan. 

The Indiana law, which does not 
prescribe a maximum speed limit, 
empowers officers to arrest motor- 
ists driving too slow for obstructing 
traffic on the technical charge of 
recklessness. Minimum speeds of 
forty miles an hour for Sunday 
travel were put into effect by the 
state police on the Dunes road July 
19, and since that date accidents 
have dropped sharply in this section. 

Those preferring not to drive 
forty miles an hour or faster, it was 
said, are not arrested, but are told 
to use nearby side roads. Trucks are 
hot. permitted on this highway in 
Sunday traffic. Previous to inaug- 
uration of the minimum speed limit, 
Chief Garrott said, Sunday accident 
tolls were exceedingly high between 
Michigan City and Gary, the 
stretch of road covered by the new 
regulations. 





CANADIAN EXPORTS 
OFF IN FIRST HALF 


Washington, Aug. 25.—Exports of 
Canadian automotive products for 
the first six months of the current 
year had a valuation of $4,793,731 
which was $6,071,745, or 55.9 per 
cent, under the total for the corre- 
sponding period and $4,727,149, or 
49.6 per cent. below the figure for 
the second half of 1930, Commerce 
Department reports. 

Passenger cars, trucks and parts 
declined 57 per cent., 54.9 per cent. 
and 51.7 per cent., respectively, from 
the January-June period of last 
year. 


LITTLEMAC TRUCK — 
PUT INTO PRODUCTION 


Muscatine, Ia., Aug. 25.—The 
Thompson Motor Corporation has 
started production delivery of the 
Littlemac truck. H. G. Thompson, 
president, delivering the first unit 
off the rack to the Kautz Baking 
Company during the third week in 
August. 
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Special from A. D. N. Detroit Bureau. 
ETROIT, Aug. 25.—It is rather unusual, but speculation 
here in Detroit has generally turned toward 1932. This 
condition of peering forward at the next year occurs an- 
nually in this city, which may be said to live by the auto- 
motive motive industry, but this year it has come many weeks earlier 


CONN. CAR DEALERS 
SAY RESTRICTIONS 
INJURING TRADE 


Hartford, Conn., Aug. 25.—With 
continual tighte ningof Connecticut's 
motor vehicle regulations, a storm 
now threatens to break momentarily 
about the head of the state commis- 
sioner, Robbins B. Stoeckel. The 
commissioner, who recently attacked 
“forced sales” by automobile repair 
shops and outlined a plan for ex- 
amination of prospective drivers’ 
psychological trends, is now an ob- 
ject of attack by automobile dealers 
on the ground that the severe re- 
quirements of the state in granting 
a license are affecting their sales. 

An unnamed Meriden dealer re- 
cently announced that if the drastic 
exam ions, being given by newly- 
appoin motor Vehicle inspectors, 
are not softened, he would lead a 
delegation of dealers to Hartford to 
file formal protest on the claim that 
the severity of the tests is hurting 
his industry. 

This Meriden dealer declared that 
in a recent series of tests of pro- 
spective motorists in his city, 30 per 
cent. of the applicants were refused 
licenses, as against an average of 5 
per cent. last year in the entire 
state. He charged that the Meriden 
inspector, James J, Fisher, was re- 
quiring applicants to turn around on 
narrow roads, start and stop on a 
steep hill and perform other feats 
calculated to test the mettle of even 
an experienced driver. 

It was also charged that the in- 
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*than usual. 


Leading executives are agreed that 
the action of the Ford Motor Com- 
pany is going to be a dominating 
factor in the situation. Chevrolet 
has held the lead in sales this year 
consistently and few people believe 
that Henry Ford will allow himself 
to be ousted from this position with- 
out a powerful fight. 

Talks with the real automotive 
leaders here develop the fact that 
it is generally believed that the 
revised Model A, which it has been 
acknowledged will make an appear- 
ance before long, will have a longer 
wheelbase, probably free-wheeling 
and various other chassis changes 
and most important of all something 
that will reduce the effect of engine 
vibration. It is known that the Ford 
executives have been very much in- 
terested in the Plymouth floating 
power form of engine mounting, but 
it is mere speculation to say that 
the new Model A will embody this. 

It is- certain, however, that the 
new. model will embody the Ford 
engineering department’s attempts 
to eliminate two of the principal 
factors of sales resistance to this 
four cylinder vehicle, vibration and 
short wheelbase. 

On the other side of the fence 
it is known that Chevrolet has not 
been idle. The 1932 Chevrolet line 
will undoubtedly embody new con- 
ceptions of value in cars priced in 
the lowest bracket. 

The Chevrolet company has been 
a leader in developing sales and 
merchandising efficiency. This or- 
ganization has placed its used car 
business on a basis about as satis- 
factory as anything existing today 
in this end of the field. The 
Chevrolet dealer organization is 


(Continued on Page 2) 





Late News Flashes 


Detroit, Aug. 25.—Graham-Paige resuming operations 
after a two-week vacation period reports that business is 


holding steadier than last year at this time. 


C. W. Mathe- 


son, sales manager, has been quoted as saying that there has 
been an increase each week over the previous week during 
July and August, whereas last year these same weeks 


show ed successive decreases. 


Detroit, Aug. 25,—The fact that Shell Petroleum has 


raised local retail gasoline prices 4! 


cents a gallon today 


makes it look as if the price war that has been raging here 
for months is nearing its end. Shell is charging 14.8 cents 


on regular gas and 17.8 on ethyl. 


Standard and Sinclair 


officials say no increase today is contemplated. 


Tulsa, Okla., Aug. 25. naleeastie oil production for the 
week ended August 22 totaled 2,278,595 barrels daily, a de- 
crease of 211,045 barrels from the preceding week, accord- 
ing to the Oil and Gas Journal. 


New York, Aug. 25 With retail advertising taking the 
lead, newspaper advertising lineage throughout the United 
States showed a marked upward tendency in July, accord- 


ing to Editor and Publisher. 


The record of the month was 


the best so far in 1931, the loss in total advertising lineage 
compared with July, 1930, was only 6.5 per cent., as com- 
pared with an average loss of 10.6 per cent. for the first 


seven months of the year. 








EE OO CER OD ene 


2 FRG 


>, 


G. M. Net Profit Margin in 2d |DETROIT SEES 1932 


ATTLE CENTERING 


° : B 
Quarter Highest Since 1928) “Ww row price FELD 


(Continued from Page 1) 
any substantial increase in yolume. 


CHEVROLET SALES TOP 
1930 IN 261, Bee | ncas 2S Some a8 Kees 
Nt GTR SS Ss 


————_—_—— . ‘ — — —y same = _- 

New York, Aug. 25.—Chevrolet| profits, before depreciation, etc., ad- 
passenger cars accounted for 30 per; vanced $30,949,104, or 65 per cent., 
cent. of the total new car registra-| and net profits increased $24,763,- 
tions in thirty-five states and the | 380, or 81 per cent., from the first 
District of Columbia, reporting new| three months. 
car registrations for July, as against} Earnings for the first six months 
22.3 per cent. of the total in the/ of the year left a balance of $15,- 
same states in the poner ag 927,215 after payment of preferred 
month of last year, according to the| and common dividends for the pe- 
——— ae cing pipers ‘ riod. With these surplus profits re- 

1evrolet retail sales, as Measured | tained in the business, and with cur- 
7 oe pee a i toes a dea acenens of new construction pee 
igher this yee n 0 mitting the retention in working 
reporting states and the District of capital of a large part of the cor- 
Saoerict mgsrensts tothe sopat-| Serie, ear” cea ae Se 

evr’ “| preciation, net current asse n- 
ing states and District of Columbia ste $47,614,114 during the half- 
ped ee are ania zone. to rene, the me tet 
cent., & y020, for June n the corporation’s his- 
36,961 in the same states in July of tory. At the same time holdings of 
last year. ; , cash and marketable securities 

The states in which Chevrolet | gained $66,819,597 from December 31 
ag were ee aT te aa to $245,856,668, the largest total 
ast were ’ »| since September 30, 1928, while in- 
Georgia, Illinois, Indiana, Maryland, ventories declined $22,674,542 to 
Massachusetts, Michigan, Missouri, $113,624,349, counter to the usual 
ae ae eng a ae seasonal increase in this account. 
Ce, BOS ’ ) “| The June 30 balance’ sheet also 
woe South Caro-| sowed gains of $38,000,000 from 

States in which Chevrolet sales — > — 4 oe cee 
were off this year were Alabama, ; : 7 ng ph : 

; while cash and securities were 
Arkansas, Delaware, Idaho, Iowa, : 

s : >| $70,162,886 higher than a year pre- 
Minnesota, Nebraska, Nevada, New| °. é 
Mexico, North Dakota, Oklahoma, | Yous and $88,800,000 above 929. 

. P ’| With current liabilities reduced by 





South Dakota Utah, Vermont, 
: : = ; | $18,000,000 from 1930, and $74,000,000 
Washington, West Virginia and! from 1929, cash assets represented 
. 278 per cent. of current debts 


gin ae a ae _— > against 165 per cent. last year and 
states early in the year, and in June tak apie es ee Habilities nn 
topped 1930 in most of the important 4.72 to 1 inst 3.73 to 1 last ye 
states, and also for the country as} ,° o~<e-e ae 
@ whole. This car took around 30 and 2.81 to 1 in 1929. Inventories 
per cent. of the total new car sales 3103, PB pure ll — inno and 
at retail for the first seven months The property oeeuieh ceed ob 
of the year, and is believed to be 
maintaining that pace in August. In| 620,158,486 on June 30 compared 
the corresponding periods of 1930 with $616,605,819 a year a — 
Chevrolet obtained less than 25 per | #24 $577,491,669 on a 0, 1929, 
cent. of the total business. while net fixed assets, after depre- 
See eee ciation, were $383,877,719 compared 
with $409,562,407 last year and 


TRUCKAGE OF PRODUCE $399,632,569 in 1929. Investments in 


INCREASES IN BUFFALO non-consolidated affiliates and sub-| 


— sidiaries were $246,154,415 against 
Buffalo. Aug. 25.—The ever-in- | $256,061,359 on June 30, 1930, and 
creasing movement of fresh produce | $172,794,828 in 1929. 


by trucks reached its high water eter onan 
mark to date for this area on Au- | BIRMINGHAM GAS TAX 


gust 22, when 482 truck loads of REACHES NEW PEAK 
such freight arrived at the local] Birmingham, Ala., Aug. 25.—Comp- 
markets in this manner. troller C. E. Armstrong reports that 


The receipts by this method were | gasoline taxes collected by the city 
estimated in excess of 750 tons, some | in July totaled $24,839.92, an increase 
hauls of as much as 200 miles hav- | of $935.15 over collections for the 
ing been made overnight. 


REO TRUCKS 


previous month. 


ARE SEIZLING 


Business is better for dealers selling the new 
Reo truck at $625. Built to introduce Reo qual- 
ity in the lowest price field, the New 114-Ton 
Speed Wagon is lanswering today’s profit- 
problem for many alert merchants. If you want 
to share the present volume in the industry’s 
Most active market —for a modest initial in- 
vestment — mail the coupon. 


REO MOTOR CAR COMPANY - LANSING - TORONTO 


“wR EO 


12 row SPEED WAGON 


4cyl......... 8625 
6-cyl......... $725 
Chassis f. o. b. 
Lansing— Dual 
Wheels $25 Extra 


ADN&26 








REO MOTOR CAR CO., Lansing, Michigan 
Please send me at once either by letter or through your rep- 
resentative —details of the Reo Special Truck Franchise. 


a 





Name 


Addris~ — nr - 
(city) (State) 
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strong and well drilled. The com- 
pany is in a position to meet any 
conditions that may .arise. 

One leading executive here com- 
pared the Ford and Chevrolet or- 
ganizations to two perfectly trained 
fighters, each able to put up a mag- 
nificent battle for business in the 
lower priced field. 

On the other hand another im- 
portant manufacturer whose name 
is almost a household word insisted 
that the Ford Motor Company had 
let the morale of its dealer organi- 
zation drop. He pointed out that 
for some months there was no 
definite sales manager in the Ford 
organization. 

Still a third pointed out that 
Ford is in the position of having 
slowed down during 1931 and of 
having been shoved out of first 
place in. sales by Chevrolet. This 
means that he must undertake a 
stern chase, proverbially a long one. 
However, Ford's ability to meet 
changing conditions has been proved 
too many times to need much com- 
ment. The belated passing of the 
old Model T, the long shut-down, 
which would have been disastrous 
to almost any other manufacturer, 
and then the snap-back with the 
Model A last year make a case in 
point that is still recent history. 

Plymouth seems to be in for a 
good year. The new floating power 
models have met with a flattering 
reception. But certainly this year 
Plymouth will not be a _ serious 
threat to either Ford or Chevrolet. 
Even if Plymouth sold 100,000 units 
per annum it would still not make 
any very heavy inroads on the low- 
est priced bracket. Not until sales 
got up to 300,000 or 400,000 units 
would Plymouth become a really 
serious factor in the low-priced field. 

Other manufacturers in Detroit 
are busily girding their loins for the 
1932 campaign. Hudson-Essex is 
getting ready some new lines that 
are being described as sensational. 
Buick, Oakland, Oldsmobile, Dodge, 
Hupmobile in the Detroit district 
will have compelling offerings to 
make about show time. Cadillac is 
working on something to make the 
world sit up and take notice. The 
|!automotive pot is going to boil in- 
dustriously for the rest of 1931 and 
a lot of toothsome dishes will be 
spread before the motor buying pub- 
lic within a couple of months or so. 

The above just about summarizes 
the inner circle opinion here in De- 
troit and the general idea that the 
1932 battle will rage with the great- 
est fury in the lowest-priced bracket. 
Whatever happens there is going to 
be plenty of action and plenty of 
interest in the automotive field dur- 
ing the dying weeks of 1931 and the 
beginning of 1932. 


NEW INTERESTS GET 
OTIS & CO. HOLDINGS 
IN GABRIEL FIRM 
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duced to the trade as soon as ar- 
rangements have been completed 
for their mass production and dis- 
tribution. 

The company’s new board of di- 
rectors is composed of Stanley 
Johnston, senior partner of John- 
ston & Ward, members of the Mon- 
| treal Stock Exchange; Dr. Alfred R. 
E Dohme, Baltimore, director of 





Sharp & Dohme, Philadelphia, and 
the Fidelity Trust Company of Bal- 
timore; B. Lytton Johnston, New 
York; John J. Batterman, consult- 
ing engineer, Boston; and W. H. 
Johnston, New York. 

The new officers of the Gabriel 
Company are W. H. Johnston, pres- 
ident, George H. Ralls and J. H. 
Shoemaker, both of Clevelend, and 
John J. Batterman, vice-presidents; 
B. Lytton Johnston, secretary and 
treasurer and David Benjamin, 
Cleveland, assistant secretary and 
assistant treasurer. 
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A Cold Million for the Cold 
« ok % 

The Primrose Path 
ok * + 

Golden Gate Bridge 


* * * 


Chris Sinsabaugh—Detroit Editor 


T is characteristic of James Couzens to show his gratitude 
to the city of Detroit, as instanced the other day when 

he pledged himself to give $1,000,000 for the relief of the 
city’s poor this winter, provided a fund of $10,000,000 is 
raised for this purpose. Senator Couzens made his huge for- 
-tune here out of the automobile industry, has been mayor of 
the town and for the past two decades one of its leading citi- 
zens. If there was a vote taken to choose “Mr. Detroit’ this 
same James Couzens would be one of the leading candidates, 


with a strong chance of winning out. 

Since he came into his own in a money way, the senator 
always has responded to the appeals of his home town and it 
is said that his gifts to charitable institutions and publi¢ 
institutions, previous to the $1,000,000 offer, totaled approx- 
imately $17,000,000. His largest single gift was the creation 
of an irrevocable trust fund known as the Children’s Fund 
of Michigan “to promote the health, welfare, happiness and 
development of the children of the state of Michigan primar- 
ily, and elsewhere in the world.” At Christmas time in 1919 


the senator gave away some $2,000,000. 
* of * 


T’S been a far cry from the days when he started in with 
Henry Fofd to his present heights. Taken in by Ford at 
the start because of his bookkeeping ability and with twenty- 
five shares of stock in the Ford company, Couzens soon 
became the balance wheel of the concern, and to him is cred- 
ited much of the success of the company in its earlier days, 
When the company reached that point where it was one of 
the biggest factors in the industry, Henry Ford decided he 
and his family wanted sole control of the concern and he 
proceeded to pick up the other stock. Couzens sold his hold- 
ings for $60,000,000. 

Which reminds us of an old story we heard shortly after 
this deal. Couzens, they say, was given a check for the $60,- 
000,000, and so elated was he over the successful consummae 
tion of the deal for several days he carried that valuable 
bit of paper around with him, flashing it on his friends and 
chuckling over having got his price. After about a week of 
this, some one pointed out to him that he was losing several 
thousand dollars a day in interest, so he hastened to deposit 


in the banks. 
* Oh ok 


N the way back from the Westchester county vacation 

we dropped off at Niagara Falls because we had the 

boy with us and he never had been there. To catch a Detroit 

train we had to go by bus to Welland, Ont., fourteen miles 

away, which gave us an opportunity to see what is being 

done by the Canadians to beautify the highways in accordance 
with a well-thought out scheme. 

The Women’s Institute of Welland county is planning 
to line the roads with roses for 250 miles on Highway 3-A, 
from the Peace Bridge to Windsor. A start has been made 
and a number of bushes planted. This is to be continued on 
both sides of the highway at a rate of 250 bushes for every 
three-mile stretch. We are told that this is in keeping with 
what Kent and Essex counties are doing. In those counties 
this work was started several years ago and the roses have 
been blooming for some time. 

* * * 

ILLIAM L. HUGHSON of San Francisco, one of Ford’s 

oldest and most prominent dealers, sends the column 
information that actual work has begun on the Golden Gaté 
Bridge and that the total cost of the structure will be $4,000, 
000 under the limit of $35,000,000 authorized. Hughson is 
vitally interested in this because of being president of the 
Motor Car Dealers’ Association of San Francisco and also 
chairman of that organization’s bridge committee. 

This Golden Gate Bridge will be a single-deck suspension 
type, 1.21 miles in length from end to end. Six ten-foot traf- 
fic lanes, in addition to two eleven-foot sidewalks are to be 
provided, with a daily two-way capacity of 260,000 vehicles. 
It is estimated that with six traffic lanes there will be a sav- 

ling of better than twenty minutes in crossing time. 

On the north, connection will be made with Highway 
Route 101 at Waldo Point, with laterals to Sausalito and to 
the proposed coast highway to Stinson’s Beach. On the south, 
connections will be made through the Presidio to Funston 
Avenue and to Marina Boulevard. 
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Uses Direct Mail, Courtesy Service Man 


Larry Buttler, Inc., Gra- 
ham and Franklin Dis- 
tributor in Paterson, 
N. J., Finds That It Pays 
To Keep in Close Touch 
With Its New Car Buyers 


| (Automobiles, Trucks, ete. 


WHAT A DAY 


| 
| 14 
IRECT mail advertising | 


is used almost exclu- | 
sively by Larry Buttler, Inc., | 
Paterson, N. J., Graham and | 
Franklin d‘stributor, to sell) 
new and used cars and ser- | 
vice. This concern has found 
after twenty years’ experi-, 
mentation in all forms of ad-| 
vertising stunts, etc., that the 
best method of approach is 
the direct, personal appeal 
that is found in well thought 
out and prepared letters. 
At the same time Larry Buttler, 
Inc., has abolished the straight 
commission and drawing account 


for salesmen, putting them on the 
salary and commission basis, there- 
by getting men who are expected to 
earn their salary, but also plug hard 
for the commission that goes with 
extra sales. 

Service for the two makes of cars 
as handled by this concern is under 
two different service managers. In 
this way responsibility is central- 
ized. Russell A. Jacob, sales man- | 
ager, holds sales staff meetings | 
every morning, at which time the | 
records of the business are dis | 
cussed and suggestions exchanged. 
This makes for contentment andj 
efficiency in a sales force. 

“Moreover,” Mr, Jacob says, “it | 
distributes the selling effort over | 
an entire transaction. Each man | 
knows that a used car taken in 
trade must be advantageously dis- 
posed of to make the sale success- 
ful, so he guards against careless 
trade-in allowances.” 

Every other day Mr. Jacob meets 
with one of the service managers. 
One day he is discussing the shop | 
problems with the man in charge of 
Graham repairs and the next day 

~ it is the Franklin service chief who 
is in conference with him. 

Regarding used car sales, which | 
are on the lot next door, salesmen 
get a flat amount for the sale of | 
the cheaper cars, while on the more 
expensive makes their commission 
is worked out the same as on new | 
car sales. 

Buttler features delivered prices on 
his new car tags. These tags give | 
the model, delivered price fully 
equipped and the amount of each | 
of the twelve monthly notes. In; 
many instances where equipment 
includes metal tire covers and tire | 
mirrors these are noted on the tags | 
as “including.” | 

“We find,’ Mr. Jacob says, “that 
it is easier tu sell the extras in this | 
way than to try to sell them after | 
the buyer has purchased the car.” 

In addition to direct mail adver- ; 
tising, the 125-foot frontage of the | 
building, all windows, makes for | 
ideal advertising methods. Thesewin- | 
dows are used from time to time to 
let passers-by know that Buttler has | 
something out of the ordinary to| 
offer. At this time the windows 
tell of the “Prosperity Six.” 

Accessory show cases are found on ! 
the showroom floor and in front of | 
the office. The Buttler establish- | 
ment, at 1000 Market St., is in the | 
heart of Paterson’s Automobile Row. 
It is where those desiring automo- 
biles come to shop. 

Buttler maintains a “courteous | 
service man.” This idea was worked | 
out for the twofold purpose of keep- | 
ing new car buyers satisfied and to 
secure new prospects.” 

This courtesy man drops in on 
the new car buyer soon after he has 
taken delivery. He inquires as to 
how the car is operating, to make 
what adjustments are needed and 
to inquire as to what friends have 
been given a ride in the new car. j 





Used Cars Sold 
Wednesday 


The Prices Must Be Right 
The Values Must Be There 
Here’s the Reason 


WHY 


(3) °30 Ford tudors, 

your choice ......5$335 
(2) ’30 Ford sedans, 

your choice ...... 3 
(3) ’29 Ford tudors 

cocccccce S408 tO 265 
‘29 Ford coupe, new 

OMint cccccescoee S00 
°28 Nash coach, like new. 
°27 Olds coach ....... 125 
°28 Essex coach ....0- 100 
°27 Pontiac coach .... 100 
°26 Chev. coupe ...... 50 
°27 Ford tudor like new 125 
°27 Stutz sedan, hew 

tires, body in won- 


derful condition .. 395 
LIBERAL TERMS. WE TRADE. 


Capitol Motors 


Ilowa’s Largest Ford Deaier 
West 10th at Mulberry. 2 Ph. 4-4248. 
Open Evenings 


3 


5 


THE CAPITOL MOTORS, Ford 
dealer, West Tenth at Mulberry, 
Des Moines, Iowa, is not doing so 
bad in the sale of automobiles 
that have been traded in on new 
models. And, what’s more, they 
are not adverse to advertising the 
fact that Wednesday, Aug. 12, was 
a red hot sales day on the floor, 
with fourteen automobiles sold. 


vertising, Mr. Jacob finds that let- 
ters giving a long list of adjust- 
ments at a flat rate have produced 


'the best results and have been an 
; aid in holding service customers. 


“One of the first essentials of a 


| good service department,” Mr. Ja- 


cob says, “is good equipment and 
good mechanics. It is useless to ad- 


| vertise good workmanship with a 


crew of mechanics who have not 


|been trained to render good motor 


service and repair work and who are 
not sincere and careful in their ef- 


forts. It is also useless fo expect that | 


these mechanics can turn out good 
work without the necessary special 
tools and equipment with which to 
do it. 

“We believe that we have one of 
the best service departments in the 
city, both in point of equipment and 
personnel. Each man is selected 
for his ability and courtesy, and 
each is expected to turn out good 
workmanship at all times. We have 
equipped our shop with the latest 
tools for doing all kinds of motor 
overhauling and repair work, and 
we have exerted every means for 
bringing business into the shop and 
to keep our customers satisfied. 

“When a job has been completed 
and is sent through the office as 
finished, an O. K. letter is sent to 
the customer, thanking him or her 
for the privilege of having been of 


service. 


“In the office a record is kept of 
each job, and we follow up these 
records to determine if the customer 
is coming back. 

“We make our service department 
clean and attractive at all times. 
The oil and grease pits are kept out 
of sight, and all mechanical work 


of an unsightly nature is done where | ness this fall. 


women who enter the department 
will not see it. Nothing so im- 


'Good Ad Copy| Changes Line and Sells 16 


New, 50 Used and 2 Trucks 
In First Month of Operation 
N outstanding example of sulle merchandising is 


A shown in the record of the J. Grant Hyde organiza- 
tion, Akron, O., which, on July 1, after nine successful years 
of handling one line of motor cars, changed to the Studebaker 
line, and, without a pause or let-up, went out and increased 
its service business while selling sixteen new cars, two new 
trucks and a total of fifty used cars. 

To be a popular dealer for a cer-9 Ff 
tain make of car for a long period! for four years as sales manager and 
and then to change to a higher | as had £ = of seven ~~ 
| service with this concern. It is 
priced line — almost an om | greatly due to his driving energy 
tirely new list of prospects as well | 
as new selling methods, new sales | 
policies, etc. This was accomplished 
by J. Grant Hyde and his sales 
manager, R. P. Haupt, who, inci- | 
dentally, went right out and an-| 
nexed a rating of 145 per cent. in| 
the July Studebaker sales contest, | 
| just 45 per cent. over and above the | 
quota set for the city. 

Hyde has held his old service 
| business as well as the foreign | 
service business that he had built | 
up and added a 15 per cent. increase | 
over last year by the additional | 
Studebaker business. 

The company is now distributor 
for the Studebaker passenger cars 
in Akron and vicinity and added the 
| distributorship of the Studebaker 
truck line on July 20, from which | 
date the company has sold two | 
trucks up to August 1, and has two} 
more orders which were not deliv-| 
ered in July, not at all a bad start} 
for an organization taking its bap- 
tism in the truck field. 

Complete sales of both new and) 
used cars in the passenger and! 
truck field are under the direction 
of Haupt, who has been with Hyde} 


SELLS 1,285 CHEVROLET 
CARS JAN. 1 TO AUG. 11 


two Presidents, two Commanders, 
baker sixes, as well as two Stude- 
baker trucks, were made in the first 
month's business. 

This concern does the largest 
service business in Akron and main- 
tains one of the most complete serv- 
ice departments in the country. In 
order to do justice to its added truck 
business, the company has taken an- 
other building at 870 East Market 
St. as its truck service headquar- 
ters, giving 15,000 square feet of 
floor space for service and main- 


rate service manager. 

A special display of the complete 
Studebaker line was shown ail 
month as well as a three-time-a-day 
showing of the free-wheeling Stude- 
baker unit, the showrooms main- 
taining open house to the hundreds 
of visitors attracted by the full- 
page newspaper announcements, 
letters and broadcasting programs. 
In this change of line, as in every- 
thing else, Hyde is thorough and 
has spared no expense to do things 
properly. 














120 FORD SALESMEN, 
DEALERS HEAR TALKS 


Greensboro, N. C., Aug. 25.—Ap- 
proximately 120 Ford salesmen and 
dealers from eight counties gath- 
ered in Greensboro recently to dis- 
cuss the “twenty-six point cam- 
paign” that is in progress for the 
months of August, September and 





East Point, Ga., Aug. 25.—The 
East Point Chevrolet Company is 
establishing somewhat of a record 
for selling new and used cars. 


From January 1 to August 11, offi- | 
cials of the firm stated, a total of | 
1,285 cars were sold. October. E. J. Detmold, sales in- 
“We attribute much of our suc-/structor at the Ford Motor Com- 
| cess,” says C. T. McGuire, “tothree | pany’s branch in Charlotte, was in 
| contributing factors: the car we | charge of the meeting. 
are selling, the sales ability and Interesting talks were given by 
energy of our salesmen and the way the following: W. F. Duckworth, ' 
we have been advertising. We might | manager of the Ford Motor Com- 
also add that keeping a good stock | pany’s Charlotte branch; Mr. Det- 
of both new and used cars has en- | mold, and L. H. Diehl, who is in | 
abled us to meet the requirements | charge of the wholesale department 
|of the large majority of customers | of the Charlotte branch. 
we demonstrated cars for.” F 





'HARING MOTOR CO., INC., 
MOVES TO NEW HOME 
New Orleans, La., Aug. 25.—Har- 


| FORD DEALER EXPANDS 
| PITTSFIELD, MASS., HOME Motor Company, Inc., local 
and dis- 


|} Oakland-Pontiac dealer 
| Pittsfield, Mass., Aug. 25.—The | tributor, moved to larger quarters 
|formal opening of Brown Motor | at 719 Baronne St. According to O. 
| Sales in its new showroom at 184|E. Haring, head of Haring Motor 
South §t., this city, attracted more | Company, Inc., his business has ex- 
than 700 persons. The company,| panded to such an extent that his | 
| which is enjoying its sixth year of | new quarters will enable him render 
| business here, under the leadership | better service to the many local 
Oakland-Pontiac dealers. 


|'of Lee Brown, president and treas- 
}urer, and C. W. Brown, secretary, 
| moved to its new location from 602 


| JENNINGS AUTO SALES 


and adaptability that deliveries of | 


taining four mechanics and a sepa- | 






MAKE MORE 


MONEY ON 


anti-freeze 


Make real money on anti-freeze 
Autumn Gold tells 
how. Here are some of the help- 


this year. 


| 


|ful suggestions this free book 
| contains: 


three Dictators and nine Stude-| 


fi Start early. Early sales are 
| extra sales. You can sell G.P.A. 
Radiator Glycerine early—it 
| won’t evaporate. 


| Sell an honest, well adver- 
| tised product. G.P.A. is the ideal 
anti-freeze—for motorist, for 
dealer. 
and radio advertising back up its 
| good name. 


Magazine, newspaper 


Sell to big cars and little cars 
alike. Chevrolet and Packard 
owners both buy G.P.A. 





Make your place of business 
G.P.A. headquarters. It’s easy 
to turn success into big success. 


Make your display windows 
work for you. Use your counter 
displays. (See book.) Use the 
new, attractive G.P.A. display 
material. 


G Sell by telephone. G. P. A. 
radio weather forecasts afford an 
excellent “opening” for telephone 
sales talks. 


Use the mails to help you sell, 
Effective, economical mailing 
cards are offered G.P.A. dealers. 


8 Sell “extras.” Autumn Gold 
tells how to make extra profits 
by selling hose, gaskets, etc. 


Whether you run a big garage or 
corner filling station—no matter 
what anti-freeze you have sold 
in the past—you should read 
Autumn Gold. Should have your 
salesmen read it. Send for your 
free copy. 





| North St. The new office was at- | FORD DEALER 16 YEARS 
| tractively decorated with several | Springfield, ML, Aug. 25.—The 
| large floral wreaths and ferns. A/ Jennings Auto Sales Company of 


four-day newspaper campaign. cou- | this city has just finished its six- 
| pled with a street broadcasting car | teenth year of Ford dealership here. 
| furnished by the Ford Motor Com-|Mr, Jennings came to Springfield 
| pany of Detroit, combined to make |from St. Louis, Mo., on August i, 
|e opening successful, Mr. Brown |1915. During that time the firm 
| Said. | has sold more than 15,000 new and 
Seas : Sen aed "| used Ford cars. The Jennings Com- 
| look after the wants of a customer pany has occupied a specially built 
|as soon as the customer enters the! Ford building here for the past ten 
| department.” | years, erected at a cost of $220,000. 
Larry Buttler, Inc., has had a Se " : 

good season and expects better busi-; GETS PLYMOUTH-CHRYSLER 

More salesmen are DEALERSHIP IN BUFFALO 
| going to be put to work next month.| Buffalo, Aug. 25.—The Lipowicz | 
The Buttler concern was formed, Motor Corporation, one of the vet-| 


These names are turned in for | presses a@ woman favorably as to|twenty years ago and has been erans in the field of automotive 


salesmen to contact and many sales 
have been directly traced to this 
courtesy service, 

The concern also pays commis- 
sion to service men who Sell acces- 
sories. 

Shifting back to direct mail ad-| 


is as spick and span as her kitchen 
at home. We have had some wonder- 


ful compliments on the neatness of | tically the same. 
our department, and this has 
it is worth while. 


shown 


“There is always a man ready to 


| 


come into a service department that | handling Graham since 1928 and), merchandising here, has been given 


| the Franklin but a short time. The! an exclusive Plymouth-Chrysler 
; distribution for both cars are prac-| franchise for the territory including 
Buttler, Inc., has} the east side of Buffalo and will} 
| a dealership for Franklin in Ridge-| handle this line hereafter, it is an- 
wood and a Graham dealership in) nounced by the Justice Motor Cor-! 
Riverdale. poration, district distributor, 








Address all requests for this valuable 
booklet to Glycerine Producers’ Associa- 
tion, 45 East 17th Street, New York, N.Y. 


TOMO Nee SR 


NE RAN. age 
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Rumors and Alarms 


F course the muggy days of August are traditionally the 
season when rumors of all kinds are wafted abroad. 

The average mind refuses to grapple with anything very 
serious during these hot days and amuses itself with specu- 
lation, not of the stock market variety. 

Just now Detroit is particularly rife with rumors, sensi- 
ble and otherwise. Among others reports are flying about 
the Michigan city to the effect that before showtime in Jan-| 
uary there will be four more manufacturers offering cars in 
the lowest price bracket, meaning the $500 class. At 
the moment Ford, Chevrolet, Plymouth and Willys-Overland 
are the four companies with models selling below or slightly 
above the $500 level. 

One story that Detroit is hearing has it that a well- 
known manufacturer intends offering a six-cylinder model at | 
$395. This is to be an assembled job, made up of parts from | 
parts makers who can offer volume production of standard 
unis. 
Of course every one in the automotive industry knows 
that with the advantage of low price any manufacturer enter- 
ing this division, will have just about the toughest competi- 
tion that exists. Chevrolet and Ford, with their enormous 
outputs, are enough to give any adventurer pause. Still the| 
past year has demonstrated that American buyers are em- | 
phasizing economy as never before. They are willing to. 
forego some of their traditional demands for style and beauty | 
in favor of getting the most service for their money. Per-| 
haps the pull of a low price never before has been so strong’ 
as it is today. Nevertheless, any manufacturer who enters 
the lowest price bracket with a new product, must be pre- 
pared to meet just about the strongest competition that our 
industry can show. 

At any rate, the show time announcements are going 
to be extremely interesting this year. 


A Contrast 

C. FORBES, the well-known writer on economic mat- 

e ters, has recently drawn a comparison between our 
present condition and that which existed during other depres- 
sions. We think his comparison is excellently drawn and 
we invite our readers’ attention to it. | 
“This country,” says Mr. Forbes, “has experienced 
major panics and depressions which left it barren of avail- 
able capital, mountains of frozen inventories, scant savings, 
ruined wage scales, vast debts abroad, specie at a premium | 
and clearing house certificates used as a substitute for cur- 
rency. Yet we never once failed to climb back to prosperity. 
“What a contrast then and now. The world owes us 
billions. 


EDITORIAL 











Differential Discussions 


R. M. Sauer Gives His Views! 
On ‘J unking Problem’ 





Automotive Daily News: { 

Have read C. A. Vane’s article on | 
“Junking Automobiles,” and also| 
the article in the August 19 issue, | 
by W. S. Sumner of Birmingham, | 
Mich. 

Evidently each of these men have 
a very good reason for their con- 
clusions. Naturally all dealers will 
welcome a better plan than we 
have at present for the disposal of 
“junkers,” but I do not think the 
“junk automobile” is anywhere near | 
the menace as that of the “used 
car,” which is to be sold again for 
more service, and it is my opinion 
that one standard plan of mer- 
chandising by the manufacturer to | 
the dealer would eliminate the 
problem to a very great degree, 
both the junking of old automo- 
biles and the sale of the used car 
which has to be taken in trade for | 
a new one. 

It is possible that the “junking 
plan” has helped some dealers sell- 
ing low priced used cars in the 
past, but it certainly has nbd place 
with higher priced cars, and if the 
plan should become universal it 
would work much the same as a so- 


[ COMING EVENTS | 


a 
AUGUST 

31-Sept. 4—Buffalo, N. Y. American Chemi- 

cal ociety, meeting. 
SEPTEMBER 

1- 3—Cleveland, O. Hote] Statler, Societ 
of Automotive Engineers, twentiet 
anaual aeronautical meeting in 
conjunction with Nationa) Air 
Races. 

j- 9—Kansas City, Mo. 
of Mechanical Engineers, 
meeting. 

$-17—Utrecht, Bolland. Utrecht Pair. bus 
and truck show. 

9-10—Toronto, Can. National Association 
of Show Managers, convention. 

11—Charleston, W. Va. West Virginia 
Motor Transport Association, meet- 
ing, 

16-17—Atlantic City, N. J. 
troleum Association, 











American Society 
general 


Nationa] Pe- 
annual meet- 
ing. Hote) Traymore. 
17—Chicago, Ill, Steel Founders Society, 
convention. 
20-26—Springfield, Mass. 
Exposition 
21-25—Boston, Mass. American Welding 
Society, meeting. The following so- 
cieties will participate: American 
Society for Steel Treating, American 


Eastern States 


called trading allowance given by | 
the manufacturer, which has al- 
ways been a serious evil. However, 
the junking plan to date has been 
less destructive, but in the end; if 
it becomes universal, it will be just 
as harmful. 

Mr. Sumner admits in his article 
that a dealer should pay more for 
a “junker” than he receives. So, 
when every dealer begins this prac- 
tice, it puts the automobile business 
in the same class as the old time 
“horse trader,” which is wrong from 
a standpoint of good merchandis- 
ing. 

Now it seems that most dealers 


|want their factory discount in- 


creased, but what would 90 out of 
every 100 do with it? Waste it in 
long trades. 


Most factories try to help their 
dealers and a very good job is be- 
ing done at present through stand- 
ard accounting, but we still have 
the old hazard, “used cars” and 
“junkers,” and it seems as if every 
time the factory brought around a 
new plan it was received with open 


| arms, but in the end it came to grief, 
and each time, in the final analysis, 


we were not as well off as before. 
With all good intention on the part 
of the factory, they have never 
found the solution for our troubles. 
First, they increased our discounts 
and then gave us trading allowance 
on clean-up models and now “junk- 
ing plan,” and I am sure if there 
was any benefit in any of these 
plans to a few dealers the menace 
was greater to the majority. So 
what can be done? Would anyone 
even dare to suggest a remedy? In 
answer, I should like to state our 
own experience this year. | 

I think most everyone will ad- 
mit that so far during 1931 the 
buyer has had the advantage. We'! 
were quite sure this would be a fact | 
as far back as November, 1930, so 
we set about putting our house in 
order for 1931. The first thing we 
did was to review our operations for 
the previous two years and set up a 
budget for all of our retail stores | 





operation. Our standing in units ig 
not up to national average, but we 
have sold used cars in all stores for 
more money than we paid, and hayvé 
not found it necessary to have @ 
used car sale this year. Our inven- 
tory is lower and composed of more 
salable units than any other time 
in twenty-one years of operation, 

We have accomplished better re- 
sults this year in spite of keener 
competition brought about by long 
discounts, trading allowances, junke 
ing plans, etc., now in operation by 
many manufacturers and dealers, 

I think the time is near when the 
present “junking plan” and other 
so-called selling helps such as long 
discounts and trading allowances 
will be eliminated by lowering list 
prices on new cars. This can be 
brought about by modern manuface 
turing and good management, with 
standardized discounts to dealers 
somewhat lower than at present. 
This plan would eventually eliminate 
the weak manufacturer and also the 
long trading dealer. 

R. M. SAUERS, 
R. M. Sauers, Inc., Springfield, 
Mass. 


TRUCK FLEET OWNERS 
AIDING IN CAMPAIGN 
TO REDUCE ACCIDENTS 


Springfield, Mass., Aug. 25.—An 
overwhelming sentiment among 
owners of motor truck fleets theme 
selves against the use of commercial 
vehicles, not designed for the pure 
pose, as vans for picnic parties, ape 
peared in the replies to a questione 
naire sent out by the governor’s 
committee. 

This questionnaire, mailed to heads 
of 450 fleets of trucks competing in 
the state-wide highway safety con- 
test, was the opening move by the 
committee in a study of this hazard, 


| which has caught public attention 


this summer because of a series of 


tragedies. 

By the owners’ own admission an 
appreciable number of trucks loaned 
for carrying picnic parties are en- 
tirely without regulation in one or 
all of the particulars vital to the 


28-29—Atlantic City, N. J. 


which had been operated at a loss | Safe carrying of passengers, accord- 
for 1930. The budget was very care-|ing to the committee’s analysis of 
fully prepared and put in operation|the replies, representing about 
the first of the year 1931. We| 14,000 automobiles on the highways. 


planned to sell less cars and make a| To the owners of fleets which did 


Welding Society, Iron and Stee’ 
Division, A. S. M. E.; Machine Shop 
Practice Division, A. S. M. E.; Iron 
and Steel Division, A. I. M. E.; In- 
stitute cf Metals, A. L. M. E. 

Nationa! Asso- 





ciation of Moeor Bus Operators, 
fifth annual meeting. Hotel Am-| substantial] profit in every store, and not appear to be exercising due cau- 
26-Oct. 2—Atlantio (ity, N. J. American} With one exception we are doing/ tion the committee sent a note of 


Electric Railwa} association, an- 
nua) meeting. 


OCTOBER 


just what our budget said we could | warning, asking their voluntary coe 
do, and every store is in black ink | operation in reducing the danger to 


| 22-28—Prague, 


Our savings total an unparalleled sum. Capital | 





and credit are plentiful. Wage scales are high, not low. We 
have a favorable foreign trade balance. Of mountainous 
inventories there are none. Half our railroads are not oper- 
ating under receiverships. Few of our business corporations 
are over their heads in debt to the banks. We suffer from 
no devastating crop failures—rather we have an embarrass- 
ment of agricultural products. Our industrial facilities are 
efficient beyond anything known during earlier panics.” 

We believe that that is a true picture. The underlying 
factors in the present situation are entirely favorable to 
revival, particularly the large amount of capital available 
and the reduction of inventories which has taken place. A 
little exhibition of courage would be almost enough to start 
the ball rolling. 


EW YORK CITY managed to decrease its highway acci- 
dent total in July of this year compared with the same 
month of 1930. The total this year for the month was 95 
against 104 last year. How mugh this means can only be 
realized when the difficult traffic problem which New York 
has is thoroughly understood. 


1-l1l—Paris, France. international! Auto- 
mobile Salon, 

2- 3—Houston, Tex. American Institute 
of Mining and Metallurgica] En- 
ineers. petr»leum division meet- 


ng 

j- 8—Detroit, Mich. Society of Automo- 
tive Engineers, national production 
meeting. 

12.13—Pittsburgh, Pa. Pennsylvania Auto- 
mesive Trades Association, conven- 
on, 

t2-36-—Chleage. {iL National Safety Coun- 


cil, 
14-16—Pittsburgh, £2. Society of Indus- 
trial Engineers, convention, 
14-15—Albany, N. Y. New York Automo- 
bile Dealers Association, convention. 
15-17—Pittsburgh, Pa. American Gear Man- 
ufacturers Association, convention 
15-24—London, England. Internationa 
Motor Exhitition. Olvmpia Hall. 
19-22—Chicago, Wil, National Hardware | 
Association, convention. | 
Czecho-Stovakia. Interna- | 
tional Automobile Exposition. | 
| 





22-28—Prague, Czecho-Slovakia. Interna- | 
tional Avtomebile Exposition. | 
23—New York City. American Iron and | 
Steel Institute, convention. ' 
27-28—Chicago, Ill. American Railway As- | 
sociation, Motor Transport Division, | 
meeting 
NOVEMBER 
Copenhagen, Denmark., Motorcycle, 
truck and bus exposition. 
5-14—London, England. International Com- 
mercial Motor Transport Exhibition, 
Olympia Hall. 
10-12—Chicago, Il. 





American Petroleum 


Institute, annual meeting, Hotel * 
, s 
26-Dec. 6 Paris, France. International famed among experienced traveler 


Automobile Salon. (Commercial ve- 
hicles. and accessories.) 
28-Dec. 9—Brussels, Belgium. 


Salon. 
30.Dec.4—New York City. American So- 
ciety of Mechanice? Engineers, an- 


Automobile 


j-12—Atlantic City, N. J. Motor and 
Equipment Association and National 
Standard Parts Association, Joint 
Trade Show. 

9-ll—Atlantic City, N. J. American In- 
stitute of Chemical Engineers, meet- 


ing. 
JANUARY 
Mich. American Road 


11-14—Detroit, 
twenty-ninth 


Builders Association, 
convention and show. 

9-16—New York City. National Automobile 
Chamber of Commerce, National 
Automobile Show. 

30-Feb. 6—Chicago, Ill. National Automo- 
bile Chamber of Commerce, Nation- 
al Automobile Show. 


as a result of our budget and better’ a minimum. 
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C. J. Fitzpatrick, Mgr. 


n Cleveland. It> 


The HOLLENDEN 


OUR-station radio in every room 
of this most popular hotel, already 


for its homelike comfort, good food 
and excellent service. 


The $2.50 Single, base rate, is effec- 
tive in these DeWitt Operated Hotels: 


CLEVELAND 
MAYFLOWER HOLLENDEN NEIL HOUSE 


Elmer Hogren, Mer. 





















COLUMBUS 





Tom A. Sabrey, Mer. 














Fisher Awards Prizes 
In Coach Competition 


finale of the Fisher Body 
Craftsman’s Guild competition was 
reached tonight when the 104 state 
winners were brought together and | 
the winners of the awards were 
announced by President W. A. 
Fisher at the dinner given in honor 
of the event to the youthful coach | 
builders. President A. P. Sloan of | 
General Motors was among those 
present, and he told the youngsters 
that the doors of the corporation 
are open to them as soon as they 
get out of schocl. 


DETROIT, Aug. 25.—The Body 


The annoulczement of the four 
winners was made at the colorful 
dinner which brought the year’s | 


Guild competition to a close. Both 
Mr. Fisher’s talk and Mr. Sloan’s 
were broadcast across the country 
as features of the weekly General 
Motors radio program, Graham Mc- 
' Namee coming here from New York 








Raymond Doerr Howard Jennings 


to act as master of ceremonies. The 
winners of the four scholarships— 
Donald C. Burnham of West La- 
fayette, Ind.; Albert Fischer of 
Waukegan, Ill.; Raymond C. Doerr 
of Battle Creek, Mich., and Howard 
Jennings of Denver, Col. — were 
called before the microphone for a 
moment and delivered brief greet- 
ings to the home folks, via the air. 


Never has such an event been 
staged as the complimentary dinner 
arranged by the Fisher Body Craft- 
man’s Guild in honor of the 104 
boys whose skill and perseverance in 
a highly exacting handicraft proj- 
ect has attracted countrywide at- 
tention during the past few months. 
The large auditorium of the General 
Motors Building was transformed 
into the famous Guild Square in 
Brussels, and the medieval at- 
mosphere was enhanced further by 
elimination of all lights except 
candles, as well as by the costuming 
of boys and waiters in a manner to 
harmonize with the scene. 

The coach models which were 
the basis of the selection of winners 
were one of the notable features 





Eurnham 


Albert Fischer me ee 
of the decorative scheme. The model 
submitted by each of the visiting 
winners was before him at the table, 
while those of the second-award 
winners, who are not attending the 
meeting, lined the walls of the room. 
The models will go on public dis- 
play in the General Motors Build- | 
ing Auditorium today, and remain | 
throughout the week. | 
Following the dinner, the opening 
number in the General Motors hour 
was received in the banquet hall 
from New York, and then McNamee | 
took over the program, introducing | 
Mr. Sloan, who said in part: 
“May I take this opportunity as | 
president of the General Motors | 
Corporation to extend to all you 
boys the opportunity to become em- 
ployees of the corporation as Soon | 
your schooling is completed? When 
you are through with school, we | 
want you to know that our doors are | 
open to you and that if you will| 
come to us we will try to place 
you in our business ‘where your 
individual talents will be given the | 
greatest opportunity. Thank you.” 
Mr. Fisher, following Mr. Sloan, 
made the scholarship presentation, 
prefacing his announcement of win- 
ners with the following statement: 
“It gives me great pleasure to 
award you these scholarships and, 
im: so doing, I want to say that 
I believe they could not be placed in 





worthier hands. And for you other | 
members of the Guild, whose coaches 
were so excellent that the selection 
of the four best was a trying problem, | 
let me congratulate every one of | 
you and assure you that the Fisher | 
Body Craftman’s Guild has only | 
started. We have already announced | 
our plans for the coming year, and | 
I hope each of you will again par- 
ticipate.” 

The winners then went before the 
microphone briefly, after which 
music was resumed from New York | 
asd the boys’ program swung into 
a demonstration of magic by Dun- 
ninger, which kept the audience | 
spellbound, until time for the return | 
to the hotel. 

A point about the scholarship | 
award which could scarcely fail to 
impress spectators was the enthusi- 
asm with which the boys received 
the announcement of the winners. 








| prefer. 
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Though each boy present, presum- 


ably, cherished a secret hope that 
his model might be found worthy of 
one of the coveted scholarships, 


| there was a lusty cheer as each 


winner’s name was spoken, sugget- 
ing that craftsmanship and sports- 
manship have a good deal in com- 
mon. 

The remainder of the week, up to 
Thursday noon when the boys en- 
train for their homes, will be de- 
voted to trips through the plants 
of the Cadillac Motor Car Company, 
the Fisher Body Corporation, the 
Ternstedt Manufacturing Company, 
visits to the General Motors Prov- 
ing Ground, Orchard Lake, and 
Bob-Lo, and other features combin- 
ing entertainment with education. 

Boys who are still within the age 
limits set for Guild membership will 
be permitted to re-enroll in the 
Fisher Body Craftsman’s Guild next 
year, and re-submit their coaches, 


| with or without improvements, or 


construct new ones, just as they 
The same list of awards, 
totaling $50,000 and culminating in 
four university scholarships of four 


| years each, will be offered. 





New Haven, Conn., Aug. 25.— 
Nicholas L. Biever, head of the 
Biever Motor Car Company, New 
|Haven Chrysler dealership, and a| 
pioneer of the industry, died at his 
|home here at the age of 68, following | 
|a year’s illness. Mr. Biever spent 
31 years in the business of selling 
automobiles, having made his first 
sale of a Pierce Arrow motorette 
| with 31% horse power on the axle in 
| 1900. 

In 1903, Mr. Biever took on the 
|; Maxwell and continued with that 
;concern and its successors through- 
;}out his career. In New Haven Mr. | 
| Biever took his son, Charles A. Bic- ; 
ver, into business with him, and 
opened New Haven’s first automo- 
bile showroom. Mr. Biever was a 
|firm believer in sticking to one 
mekce, pointing to the fact that he | 
|had handled the same line of cars | 
| for 31 years. In addition to his son, 
Mr. Biever is survived by his widow, 
Mrs. Emma V. Biever; three broth- | 
ers and two sisters. 
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i; Shop at prices in 


§ 








N. L. BIEVER, VETERAN | JOBBER CHANGES POLICY; 


| CAR DEALER, IS DEAD 


WILL SELL AT RETAIL 





Miami, Fla., Aug. 25.—Inaugura- 
tion of a new sales policy is ane 


|nounced by Shaw Brothers, equip- 
|memt wholesaler, with headquarters 


at 56 S. W. Ist St. H. O. Shaw and 
M. L. Shaw, members of the firm, 
said that replacement parts and 
cther equipment, including batteries 


| an@ tires, will be retailed and com- 


plete installation and repair service 
offered in the company’s 
trend with eco- 
nomic conditions. 

It was stated that the wholesale 
business will be carried on as pre- 
viously. All products handled will 
be retailed at prices to meet compee 
tition, and motorists may obtain 


| equipment and repair service in the 


parking space adjoining the service 


| Station and repair shop, where @ 


force of trained mechanics is maine 
tained. 


CLASSIFIED ADVERTISEMENTS 
IN THE AUTOMOTIVE DAILY 
NEWS BRING RESULTS 





Ninety-nine out of a hundred cars sold by a maker may be free from annoying body 


squeaks or noises. Yet let one offend in that respect and the reputation of the entire line 


may suffer. Budd achieves unequalled quietness in the one-piece body by simplicity and 


uniformity. There is little or no chance of error. Only eight major parts, flash welded into 


a jointless, one-piece body. Where there are no joints, there can be no squeaks, no rattles. 


Originatoss 


ef the All-Steel Body. Supplied to manufacturers in 


—~, 
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the Uniied Siates. Great Britain. France and Germany. 
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AUBURN’S CAR SALES 
CONTINUE AT NEARLY 























MAJOR SPECIF ICATIONS AND ‘MECHANICAL DETAILS — 
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New York, Aug. 25.—Retail sales > s =e a |> a 36 a 3 % 
of new Auburn passenger cars com-; o| Sa PEO Wy C6 $s |s § Zz 
tinued in July to run nearly four Auburn 8-98 | 3916 | 127-136 | Lyc | Dole |L 18/3 = % | 268 | *5.26 | 288 | 98@3400 *Alum |5| Pur —|Sch No 
times what they were a year ago,| Qasim /$1130 | 7% | Own | — im 1@) aa | 456) 51 | 78 | 13@3000 | Alum |2|/— — | Til No 
judging from the results shown in - —— — — : — - oma a liatiiiachiaminnttl Ne 
the first thirty-five states to report Buick 8-50 3170 | 114 | Own | Bish-Bab | O | 8)| 23 Tar | 220.7 | 4.75 | 2645 | 77@3200 | cr 15|AC AC |Mar AC 
registration returns for that month | Buick 8-60 3795 | 118 | Own | Bish-Bab O | 8| 34x45 | 272.6 | 4.63 | 30.02 | 90@3000 | cr 15! AC AC|Mar AG 
and the District of Columbia. Au- | Buick 8-80 | 4255 | 124 | Own | Bish-Bab |O | 8 | 3y%x5 | 3448| 45 | 35.12 | 104@2800 |CI |5|AC AC! Mar AG 
burn sales in all but four of the | Buick 8-90 | 4340 | 132 Own | Bish-Bab | O | 81 31%x5 __ | 344.8 | _4.5 | 35.12 | 104@2800 | CI |5|AC AC!Mar AC 
reporting states and in the District Cadillac V-8 | 4645 | 134 | Own | Yes LV | 8 | 3%x4t§ | 353 | 5.35 | 3645 | 95@3000 |CI |3]AC Gas | Own No 
of Columbia topped July, 1930. | Cadillac V-12 15480 | 140-143 | Own | Own O 12 | 3%x4 | 368 | 55 | 469 | 135@3400 ! CI 4 AC Gas ;Own No 
Auburn registrations in the re-| Cadillac V-16 | 6100 | 148 | Own | Yes {O 16;3 x4 | 452.0] 5.50 | 157.5 | 165@3400 | cl 5 |AC Gas !Own No 
porting siates totaled 2,089 for July, | Chevrolet } 2685; ~=0«109:~ | Own | No |O 16| 3ix3% | 1940) 5.00 | 263 | 50@2600 |} cI (3) — AC Car AC 
as compared with 538 in the same) ———OOOO Sn , ; = —— es eS 
states a year ago, an increase of CDrysier 6 | 2850 | *175%| Own | Yes .|L | 6 | 3%x4% | 2178] 5.35 | 25.35 | 70@3200 *Alum | 4] — AC | Sch Yes 
u ee « we 5>V, « 1 5 ° ! y Ve) Yy, . | 2 @ ? | 
289 per cent. , Chrysler 8 3365 | 186;'5 Own | Yes ;L |8| S%x4% | 260.8 | 5.30 | 31.25 | 68@ 3400 Alum 15 | Yes AC!Str Yes 
Auburn in these states in July of Chrysler 8 De L. | | 187;%' Own | Yes 1L |8{|3%x4% | 282.1) 5.20 ; 33.80 | 94@3400 |*Alum | 5] Yes Yes | Str Yes 
this year accounted for 1.6 per cent.|Chrysler Imp. 8 | 4725 | *211 “}Own | Yes [L_ | 8| 3%x5__ | 384.8 | 5.20 | 342 | 125@3200 |*Alum |9| Yes AC/ Str Yes 
of the total registrations of all cars,| Cord (Fr. Wh. D.) | 4620 | 1374! Lye | —— {Ls ae ee | 5.25 | 33.8 | 115@3300 |*Alum [5/ Pur AC | Sch No 
as against sltghtly more than three-/ Ve Soto Six | 2695 | *169,4; Own | Yes |} L | 6 | 3%x4% | 205.3 | 5.35 | 25.35 | 67@3200 |*Alum | 4| — AC ; Car Yes 
tenths of 1 per cent. of the aggre-| De Soto Eight | 3025 | *177 | Own | Yes |L | 8 | 2%x4% | 220.7 | 5.40 | 26.45 | 77@3400 |*Alum | 5 | — AC |Str Yes 
gate in the corresponding month | ne Vaux 6-75 | 2810 | 113 | Hall | Dole [L_(6|3%x5 | 2147) 541 | 2734] 70@3400 | Alum |4|AC Ste | Ti AC 
f lac "ear | a a 
"des which the sales of this Dodse Six | 2820 | 11414, Own | Yes L | 6 | 3%x4% | 2115 | 5.20 | 25.35 | 68@3200 |*Alum | 4 No AC|Car AC 
e » v av Oe x ~~ j e i j 1 on * 
car tailed to better last year were Dodge Eight 1 sie | 118% Own Yes Lisi 2 xAN4 | 240.3 | 5.40 | 28.80 | 64@3400 | Alum _| 5 | Pur _AC | Str AC 
Arkansas, Delaware, Montana and Durant 610 | 2780 | 112 | Con | Bish-Bab |L | 4 | 375x4'4 | 200 | 480 240 | 50@2800 |*Alum |3| AC AC | Til Til 
Stew Sanien Durant 612 | 2820 | 112 | Con | Bish-Bab |L |6);3%x4 | 199 | 532) 254 | 71@3300 |*Alum |4/AC AC/Str AC 
States in which Auburn registra-| Durant 614 | 3010 | 112 | Con | Bish-Bab ;}L |6:3%x4 | 199 | 5.32 254 | 71@3300 |*Alum |4{!AC AC | Str AC 
tions exceeded those of a year ago! Durant 619 | 2710 | 109 | Con | Bish-Bab |L | 6 | 3%4x4 | 199.0| 5.32! 254 | 71@3300 |*Alum |4/ AC AC | Til AC 
were Alabama, Connecticut, Flori-| Essex Super Six | 2750 | **113 | Own | — j#L | 6 | 2%x4% | 175.3 | ~ 5,80 | 19.8 | 60@3300 | Alum | 3 | — “Ste | Mar AC 
da, Georgia, Idaho, Illinois, Indiana, | Ford —_— | 2375 | "J03's) Own wn | cot 4) at 37x44 “72005 1 S| 4.22 | 24.03 | | 40@2200 | Alum isi- — | Zen aa 
r¢ Tarvilan Massachusetts, —— aon SS — aetna 
aos ie Fg on ae Na. | Frklin S 15 Trans.) 3930 | 125 | Own | 8 Bish-Bab |"O | 6 | 3'sx4% | 274 | 5.301) 294 | 1003100 |*Alum |7 | AC  AC|Str AC 
cee evade Stan Serum Siete eee 2 Demn| Gee | 132 | Own | Bish-Bab |*O | 6 | 3%x4% | 274 | 5.30 | 294 | 100@3100 "Alum |7| AC AC|Str Ac 
ee eo eek | ae | 132 | Own | Bish-Bab |*O | 6 | 31zx4% | 274 | 5.30 294 | 100G3100 |*Alum |7| AC AC |Str__ AC 
lahoma, Pennsylvania, Rhode Is-|Graham Pros. 6 | 3100 | 113. | Own | Yes | L | 6 j 3%x4!s | 207 | 545 | 234 | 70@3200 "Alum | 7 | — AC | Sch Yes 
land, South Carolina, Gouth Dakota, Graham Std. 6 | 3265 | 115 | Own | Yes }L | 6) 3%x4%2 | 224 | 5.45 | 25.35 | 76@3400 |*Alum | 7 l= AC; DL_ yes 
Utah, Vermont, Virginia, Washing-|Graham Spl. 6 | 3330 | 115 | Own | Yes L | 6| 3%x4%o | 224 | 5.45 ; 2535 | 76@3400 '*Alum | 7 | — AC |DL_ yes 
ton, West Virginia and Wisconsin. | Graham Spl. 8 | 3560 | 120 | Own | Yes L |8{|3%x4 | 245 | 5.45 | 31.25 | 85@3400 /*Alum | 5 AC AC ;,DL_ yes 
|Graham Cust. 8 4200 | 134 | Own | Yes [L | 8| 3%x4% | 298 | 5.20 | 33.80 | 100@3400 |*Alum | 5 | AC AC | DL yes 
AWARD CONTRACTS FOR Hudson Greater 8/3115 | 119-126 | Own | Yes ss [| L_ | 2% 4 2%x4!5 | 233.7 | 5.80 | 264 | 87@3600 | Alum | 51 — _Ste | Mar Ac 
NEW GARAGE BUILDING | fgpmobile Cen. 6 | 2985 | 114. | Own | — jE 1S) 3:4x4% | 211.6; 5.10 | 2535 | 70@3200 ; Alum |4 | AC Ste | Str Yes 
Mount Holly, N. J., Aug. 25.—/|Hupmobile Cen. 8 | 3275 | 118 | Own | Pines, 13, | 8 | %%@x4% | 240.2 | 5.20 | 26.45 | 90@3200 | Alum | 5| Pur Ste | Str Yes 
a for erection of a county ga-| Hupmobile C | 3730 | 121 | Own | Pines | L {|2|3 x43 | 268.6 | 5.20 | 288 | 100@3200 | cI 5 | Pur’ Ste | Str Yes 
ze, — ation of heating appa-|Hupmobile H & U| ** | 125-137 | Own | Pines js | 8 | 344x434 | 365.6 | 5.20 1 39.2 | 133@3400 | Alum |5 | Pur Ste | Str AM 
Biss, gy scieotmieal \La Salle V-8 | 4635 | 134 | Own | Yes | GV | 8 | 3%x448 | 353 | 535 | 3645 | 95@3000 | CI 131 AC Gas|Own  — 
work, and for caitinn were ennane eae | 5300 | 145 | Own | Ful [| 8| 3%xs | 304 | 523 | 392 | 120@2900 | Alum |5| Pur Ste | Str Un 
those opened yesterday by mem-|Marmon 70 2823 | 112%| Own | Pines j/L | 8] 213x4% | 211.2 | 5.50 | 25.4 | 84@3400 ; Alum | 5 | AC AC | Str AC 
bers of the Board of Freeholders.|Marmon 88 | 4°75 | 130-136 | Own Pines | L | 8 | 344x4% | 315.2 | 5.50 | 33.8 | 125@3400 | Alum |5/AC AC/|Str AC 
Contracts were awarded in each Marmon 16 ’ 536) | 145 Own Pines oO 16! 3%x4 | 490.8 | 6.00 | 62.5 | 200@3400 | Alum | 5 | AC AC Str AC 
case. Hugh B. Miller, Edgewater, wasn 960 2800 | 11444; Own | Bish-Bab {L | 6 | 346x4% | 201.3 | 5.00 | 23.4 | 65@3200 |*Alum | 7 | AC AC | Car AC 
Park, was awarded the contract for | Nash 970 | 3000 | 11614] Own | Bish-Bab iL | 8) 2%x4% | 227.2 | 5.00 | 264 | 78@3300 *Alum }9| AC AC Str AC 
the general construction work on! | Nash 980 3360 | 121 | Own | Bish-Bab {O |8|3 -x4% | 240 | 5.25 | 288 | 94@3400 |*Alum | 9 | AC AC Str AC 
the county garage. The building is | Nash 990 4000 | 124-133 | Own | Bish-Bab 1}O | 8 | 314x4% | 2986 | 5.25 | 33.8 | 115@3600 — }9|AC AC |} Str AC 
to be about the same mates the | Oakland v-8 | 3260 | 117 | Own | Yes |H | 8] 3y6x3% | 251.0 | 5.00 | 37.8 | 85@3400 |Sst |3|— AC | Mar_ AC 
jeneesaae ee oad een a | Oldsmobile | 2935 | 113%| Own | —— jL | 61 3%0x4% | 1975 | 5.06 | 244 | 65@3350 CI |4|AC AC|Str ac 
will conform to the same architec- | Packard 901-902 | 4570-| 12914-13614] Own | Yes ;L |8{| 3x5 | 3200] 6.00| 325 | 1186 3200 |*Alum |9j| Yes Yes| Own AC 
ture. It is to be built in about 100 | Packard 903-904 | 5045 | 142%-14714| Own | Yes |L |8/3%x5 | 3848] 6.00 39.2 | 135@3200 i¢alum |9| Yes Yes} Own AC 
days. | Keerless St. 8 | 3642 | 118 | Con Bish-Bab |L | 8 | 2%x4% | 246.0 | 5.00 | 26.45 | - @3200 ;*Alum |5{| Pur AC | Sch AC 
Peerless Master 8 | 4521 | 125 | Con Bish-Bab |L_ | 8 | 3%x4% | 322 | 5.00 | 36.45 | 115@3200 |*Alum |5| Pur AC/|Sch AC 
GOODYEAR GETS 4,000 | Peerless De L. 4521 | 125 | Con Bish-Bab |L | 8 | 3%x4% | 322 | 5.00 | 36.45 | 115@3200 |*Alum |5j| Pur AC!Sch AC 
GALLON TANK TRUCK | Peerless Custom 8 | 4766 | 138 | Con | Bish-Bab |L | 8 } 3%x4% | 322 | 5.00 | 36.45 | 120@3200 |*Alum | 5 | Pur ac | Sch AC 
Buffalo, Aug. 25—The Truck) Pierce-Arrow 43 | 4304 | 134-137 | Own | Yes |L | 8 | 3%x434 | 366 | 5.07 | 39.2 | 125@3000 |*Alum | 9|Han AC|Str Un 
Equipment Company of this city} pjerce-Arrow 41-42 | 4831 | 142-147 | Own | Yes }L | 81 3%x5 | 38 | 5.07 | 39.2 | 132@3000 |*Alum |9{Han AC | Str_ Han 
a aes Se | 2710 | “170 _| Own | —— [L | 4] 3%x4% | 196.1 | 490 | 21.03 | 56@2800 “Alum |3|— AC | Car Yes 
Oe ee eee at we | 2845 | ~~'112_| Own | Yes [L161 3y«x3% | 200.0} 490/263 | 6003000 ;|SSt_|3|— AC {Mar AC 
Company. The vehicle has a 205- | Reo Royale 8-35 | 4650 | 135 | Own | Pines )L |8|3%x5 | 358 | 5.30 | 36.48 | 125G 3300 | Alum | 9|Han AC | Sch Own 
inch wheelbase and is 33 feet over|Reo Royale 8-31 | 4375 | 131 | Own | Pines L |8{3%x5 | 358 | 5.30 | 36.48 | 125@3300 | Alum |9{|Han AC |Sch Own 
all, making it the largest tank ever | Reo 8-21 | 3610 | 121 | Own | Yes L |8{3 x434 | 268.6 | 5.37 | 28.8 | 90@3300 | Alum | 5 | Han — | Sch Un 
constructed for regular road service, | Reo 6-21 | 3525 | 121 | Own Yes L |6{3%x5 | 2683 f[ 5.30 | 27.3 | 85@3200 | Alum | 7| Han — | Sch Un 
according to officials of the Buffalo | Reo Fly. Cloud 6-25 3950 | 125 | Own Pines |L | 61 3%x5 | 268.0 | 530 | 2734; 85@3200 Alum |7| Han V-S Sch Un 
corporation. | Reo 8-25 | — | 125 | Own | Pines |L | 8/3 x4% | 2686 | 537 | 288 | 9073300 |*Alum |7| Han VS [Sch _ Un 
~~ -——-- |Suudepaker Six | 2920 | 114 | Own | Dole L |6|3ux4% | 2053 | 520,254 | 10@3200;Cl  |4|Pur Ste|Str No 
BRUBAKER NAMES AMMCO ' Studebaker Dict. 8 3095 | 114 | Own | Dole L | 8 | 314x334 | 221.0 | 5.00 | 30.0 | 81@3200 | Alum |9| Pur Ste|Str AM 
EXCLUSIVE REPRESENTATIVE | Studebaker Com. 8 | 3520 | 124 | Own | Dole L | 8 | 3y'sx4%4 | 250.4} 5.20 | 30.0 | 101@3200 | Alum |9| Pur Ste! Str Un 
Chicago, Aug. 25.—The Automotive | Studebak’r Pres 80 | 4250 | 130 | Own | Dole L | 8| 314x4% | 337 | 5.10 |.39.2 | 122@3200 |*Alum |9|Han Ste | Str AM 
Maintenance Machinery Company, | Studebak’r Pres, 90 |*4360 | 136 | Own | Dole iL | 8 | 34x4% | 337 | 5.10 | 39.2 | 122@3200 *Alum |9|Han —/Str_ AM 
830 West Washington Boulevard, | Stutz TA | 4320| —«:12714| Own | BishBab | O | 6| 3%x4%2 | 2415 | 5.10) 273 | 85@3100 |*Alum |7| Wal AC| Zen Un 
has annou nced its appointment wed Stutz MA | 4918 | 134144] Own ! Bish-Bab |}O | 8]! 336x4% | 322 | 5.10 | 36.4 | 113@3300 \*Alum 9 | Wal AC | Zen AM 
exclusive | 4863 | 145 | Own | Bish-Bab | O | 8 | 3%x4%5 | 322 | 5.10 | 364 | 113@3300 (‘Alum |9| Wal AC | Zen AM 
in the United States and Canada | Stutz DV 32 | 5240 134%! Own | |O | 81 3%x4¥2 | 322 | 5.10 | 36.4 | 155@3900 Alum |9j| Wal Ste | Sch AM 
oS Ss — a Bees. Oo. | | Wittys 6-97-98 D | | 110-113. | Own | Var [L | 6] 3%4x3% | 193 | 526) 253 | 6503400; CI |4;— AC {Ti Til 
es Willys 8-80 D | s13t | 121 | Own ; Var J |S 1 Shad | 54} 8.26 | 3125 | so@s20i cr 15) — AC iT TH 
ITE | Willys-Knt. 66-D | 3400 | 121 | Own | Var |K | 6) 3%x4% | 255 | 5.26 | 273 | 87@3200 |*Alum |7{| Ski. Til | Til Til 
ae ALo CHEVEOLET DEALER Willys-Knight 95 | 3122 | 113 | Own | Pines | K | 6 | 2}8x4% | 177.9 | 5.55 | 20.7 | 60@3400 !*Alum | 7 | * AC | Til AC 
Buffalo, Aug. 25.—The Marsh Mo- : 
tor Corporation of 653 Fillmore Ave. | KEY TO ABBREVIATIONS Gascolator; Ste. Stewart-Warner; Til Transmission Type—DG, Detroit Gear & | HICKS TIRE SERVICE 
AN : ss Tillotson; V-S, Van Sicklen, Machine Co.; LGS, The LGS Corp.; F, OPENS IN NASHVILLE 
has been given a franchise for) weight—saustin standard 2 passenger csrburetor—Sch, Wheeler Schebler; Zen. Free Wheeling: SM. Synchro Mesh. BW : 
evrolet cars in the east side of| coupe. **Hupmobile model H weighs GP Pay eon. oo ee es Se, SVRENTS Eanes Ss! wesheie, Tene. Aus. 9.—iee 
Chevrolet cars oup Zenith; Mar, Marvel; Car, Carter; Str. Borg-Warner. , 9 - 
| Tire Service, distributor for Fire- 


Buffalo. 


FIRESTONE NAMES EVANS 
New Orleans, La., Aug. 25.—O. W. | 
Chancellor, branch manager of the 


Firestone Tire and Rubber Com- | 


pany, announces the appointment 
of S. A. Evans as manager of the 
Firestone Service Stores, Inc., 
North Rampart St. Evans was for- 
merly assistant manager of the re- 
tail store in Chattanooga. 


PLANS FREIGHT LINES 
Clinton, Ia., Aug. 25. — Serving 
thirteen towns, the Western Freight 
Line, Clinton, has been granted a 
permit by the Iowa state Railroad 
Commission to operate two motor 


rn, 
freight routes in Clinton, Cedar and |} Piston Material—* Alum, 


Lynn counties. 
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4,095 pounds, and model U 4,360 pounds. 
*Studebaker, 7 pass. sedan. *Willys 6-97D 
weighs 2,670 and the 98 D weighs 2,706 
pounds. 

Wheel Base—*Over all iength of chassis 
instead of wheel base, whicli manufac- 
turers refuse to give. **Essex, seven- 
passenger sedan available on 119-inch 
wheel] base. 

Engine Make—Con. Continental; Lyc. Ly- 
coming, Hall, De Vaux-Hall Motors Corp. 

Thermostat—Bish-Bab. Bishop & Babcock, 
Dole, Dole Valve Co.. Chicago, Mll.; Ful. 
Fulton Co.; Pines, Pines Winterfront; 
Var, various makes. 

Valve Arrangement—L, L head; H, hort- 
zontal; O, overhead; K, sleeve valve; 
LV, V-type L head. 

*Air cooled. tThermo syphon water cir- 
culation, 

Compecesion Ratio—*Optional on the Au- 


aluminum with 
invar struts; Alum, aluminum alloy; CI, 


cast fron; S St, semi-steel. 
| Dil Purifier—Pur, Purotator; Wal, Wall; 
Han, Handy; AC, AC Spark Plug Com- 


pany; Ste, Stewart-Warner; Ski, Skinner. 


*Using both Ploato & Skinner. 
Fuel Cleanere—AC, AC Spark Plug Co.; Gas 


Stromberg; DL Detroit Lubricator: 


Tillotson. 


Air Cleanefr—AC, AC Spark Plug Com- 
AM, Air Maze; 


pany; 


United; Til, Tillotson. 


Front End Drive—Link, Link Belt; 
Celeron; 


Texolite; 
Chain; 
Var, 


Ignition, 


Cel, 
Morse, 
various makes of chains; 
various makes of gears, 
Generator 
Auto-Lite; 


Del-R, 


Owen-Dyneto Corp.; 
*Nash,—Indicates twin ignition. 
*Bendix starter used. 


Cluteh—Borg, Borg & Beck: Br-L, Brown- 
Rockford Machine; 


Lipe; 


Mfg. Co. 


Transmission Make—D, Detroit Gear; 
Warner Gear Company; 
Company; O, Own; N, New Process Gear 

W, Warner Corp. 

Transcontinent 

equipped with both Warner and Detroit 

3 or 4 speed gear sets, according to*body 


Corp.; 


*Franklin 


type. 


Rock, 
Long Clutch Company; 


Han, Handy; 


Diam, 


and Starter—Aut-L, 
Delco-Remy; 
N E, North 


Rus, 


M. Muncie Gear 


Diamond 
Morse Chain Company; 


models 


Ti 


S, Spicer Mfg. Corp.; 
chanics Universal Joint Company. 


Un 


Corp.; 
Tex, 


Var-G, is 4.42. 


Rear Axle—Col, 
Tim Timken; 
¥2-Semi-floating; 
F-Full floating. 
Ratio—Optional on the Auburn. *On Pierce | 


Arrow 43, 137 in. W. B. 
On model 41 rear axle ratio is 


Columbla; 
N.P., 


Sal, 
New 


rear 


Oo, Own; 


Universals—U, Detroit Universal Products; 


M, Me- 
Salisbury; 


Process Gear | 
34-34 floating: 


axle ratio 


4.42. On mode) 42 ratio is 4.23 


Dyn, 
East. 


Steering Gear—Gem, Gemmer; 
Gear and Tool Company; Sag, Saginaw: 


Long, pany; War, Warner; 
Russell Gear Corp. 
Bear Springs—S, 
elliptic; Cant, 
wa, semi-transverse, 


Willys, 6-98D 


Company: 
iator 
Company; 
ings 


are 


Alemite Zerk; 


Rub 
Company; 


is 51 


Spring Shackles—T ry on, 


B, 


Bijur, 


Corp.; Far, Farval. 


Faf, 


tThe axle ratio varies with body types 
on Franklin models. 

Brakes—H, hydraulic; M, mechanical; 
steeldraulic; Bendix, Bendix Brake Corp. 

Ross, Ross 


SD, 


Say-B, Saylor-Beal) Manufacturing Com- 


N.P., New Process 


semi-elliptic: 
semi-cantilever; 
*Rear spring length on 


Willys-Morrow 
Rubber Shock Insu- 
Bearing | 
ERS, Eaton Rubber Bush- 
Inlox—Inland Mfg. Co. 
Chassis Lubricator—Alem, Alemite; 


in. 


Fafnir 


full 
8-Tr, 


El, 


Al-Z, 


Bijur Lubricating 





Depue. 


Service, 
415 20th Ave., 
solidated, 


Inc., 


stone tires, 13th Street and Broad- 
way, has opened for business. 
firm is successor to the Polk-Hicks 
Tire Company. 


This 


TWO CONCERNS MERGED 
Newark, N. J., Aug. 25.—The Essex 
Sales Company, 234 Central Ave., 
this city, and the Standard Spring 
240 Central Ave. 
Paterson, have con- 
it is announced by the 
officers, L. A. Sleeper and D. A. 


and 


The merger will make pos- 
sible broader service. 


GAMBLE co. EXPANDING 


Dubuque, Ia., Aug. 25.—The Gam- 
ble Company of Minneapolis, Minn., 


lis going 


into northeastern Iowa 
strong. Stores are to be established 


in the near future at Decorah and 


Waukon. 


mobile accessories. 


Both will handle auto- 















Make and Model 


Auburn 8-98 
Austin 

Buick 8-50 
Buick 8-60 
Buick 8-80 
Buick 8-90 
Cadillac V-8 
Cadillac V-12 
Cadillac V-16 
Chevrolet 
Chrysler 6 
Chrysler 8 


Chrysler 8 De L. 


| Chain 

| Gear 
Tex 
Tex 
Tex 
Tex 


| Morse 
| Morse 
| Morse 
| Var 

| Morse 
| Morse 
| Morse 


Chrysler Imperial 8 | Morse 
Cord (Fr. Wh. Dr.) 


De Soto Six 
De Soto Eight 
De Vaux 6-75 
Dodge Six 
Dodge Eight 
Durant 610 
Durant 612 
Durant 614 
Durant 619 
Essex Super Six 
Ford A 


| Link 
| Var 
| Var 
| Morse 
| Morse 
| Morse 
Morse 
Morse 
| Morse 
| Morse 
| Morse 
| Var 


Franklin S 15 Trans.| Chain 
Franklin § 15 Trans.| Chain 


Franklin § 15 De L | Chain 
Graham Pros. 6 | Link 
Graham Std. 6 | Link 
Graham Spl. 6 Link 
Graham Spl. 8 Link 
Graham Cust. 8 | Link 
Hudson Greater 8 | Morse 
Hupmobile Cen 6 | Chain 
Hupmobile Cen 8 | Morse 
Hupmobile C | Morse 
Hupmobile H and U| Morse 
La Salle V-8 | Morse 
Lincoln {| --— 
Marmon 70 Diam 
Marmon 88 Diam 
Marmon 16 Diam 
Nash 960 | Cel 
Nash 970 | Diam 
Nash 980 | Diam 
Nash 990 | Diam 
Oakland V-8 | Morse 
Oldsmobile | Chain 
Packard 901-902 { Morse 
Packard 903-904 {| Morse 
Peerless St. 8 Morse 
Peerless Master 8 Morse 
Peerless De L. Morse 
Peerless Custom 8 Morse 
Pierce-Arrow 43 | Gear 
Pierce-Arrow 41-42 | Chain 
Plymouth | Var 
Pontiac | Morse 
Reo Royale 8-35 ‘| Morse 
Reo Royale 8-31 | Morse 
Reo 8-21 | Link 
Reo 6-21 | Morse 
Reo Fly. Cloud 6-25 | Morse 
Reo 8-25 — | Morse 
Studebaker Six | Chain 
Studebaker Dict. 8 | Var G 
Studebaker Com. 8 | Var G 
Studebaker Pres. 80 | Var G 
Studebaker Pres. 90 | Var G 
Stutz LA | —— 
Stutz MA |— 
Stutz MB j¥— 
Stutz DV .2 = 
Willys 6-97-98 D | Chain 
Willys 8-80 D | Chain 
Willys-Knight 66 D | Chain 
Willys-Knight 95 | Chain 
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. ae States and Makes 


ARIZONA 


Willys-Overland — Bradford 
Richardson, Williams; C. H. Conour, 


Winslow. 


ARKANSAS 
Nash—West-Nash Motors, 


gould; Security 
Fayetteville. 


Motor 


Willys - Overland — Henry 


CALIFORNIA 


Nash—Nash-Geever Company, Los 
Santa 


Angeles; Larsen 


Cruz. 


Auburn—Miles Motor Sales, Paso 
Standridge 


Robles; 


Inglewood; C. H. Christleman, San 
Bernardino. 
Willys-Overland—William Haluk, 


& 


Parodi, 


Auto 


Para- 
Company, 


- Kohl 
Motor Company, Hot Springs. 


Sales, 


indie Burke gros 


f-< 


| Dalwigk, Vallejo. 
COLORADO 


| Delta; 

Grand Junction; 

Company, Gunnison. 
CONNECTICUT 


Auburn—A. C. Motors, Inc., 


walk. 
FLORIDA 


Sarasota, 


Sales, 
& | Merced; Durham Motors, San Ra- 


M. N. Harmon, Santa Ana; 
Tripp Garage, Turlock; George B. 


Laycock Motor Company, 
Commercial Motor 


Nor- 


Willys-Overland—City Hall Ga- 
rage, Bradenton; George S. Wells, 


ILLINOIS 
Auburn—W. C. Nichols, Alton; H. 
W. Ostle Garage, Collinsville; Mang- 


Zeisler 


Auto Sales, 


Willys-Ov ei r 
Nelson 


Manlius; 
Rock Island. 


Nash—Moomaw & Son, Newton; | 
Auburn—Laycock Motor Company, | Buehler Nash Sales, Highland; 


Garage, 
Motor rg 90 


Kankakee; 
Salem; 
ockford. 


Motor 


Salem 


Eastman | . 
| Motor Company, Rubio. 


Garage, 
Company, | 


Oak 


Park Nash Company, Oak Park. 
Reo—Kovach Truck Service, East 


St. Louis. 


INDIANA 


Auburn—K rebs 


Michigan City 
Sales, 
Service, Peru. 


Huntington; 


Service, 


Court 


Inc., | 
; D. R. Abel ante | 


Super | 


Nash—Grady Brothers, La Grange. 
Willys-Overland—Bates Brothers, 
Metamora; Vevay Motor Sales, Ve- 


vay. 











Garage, 


Tama. 










Carson; 




















Western Motor 
Sales, Newton; L. E. Puth Auto Ex- 
change, Ames; DuMond Motor Com- 
pany, Inc., Waterloo; L. B. Pitcher, 


Willys-Overland — Rigenhagen 


terscheidt Motors, 


KANSAS 
Auburn—Leavenworth Auburn 
Company, Leavenworth; F. C. Win- 


Topeka; 


Shoe- 


maker & Dunham, Fort Scott; C. 


Ray Baer, Abilene. 
Willys-Overland—I. E. Showalter, 
James Bennett, Lucerne; 


Caldwell; 


Jacob Batt Motor Company, 
Harries Garage, 


rion; 


Ma- 
Wakeeney; 


Shartz Motor Company, Ellinwood; 


Willys-Overland— Mullins-Carroll | pany. 


KENTUCKY 


| Foelgner Brothers, Great Bend. 





a 2 & 
S Type 2 S as ¥ 
a 2 5 = 6 s u 
a4 - oS ” ne = 
Del-R |*Del-R_ Long| D | 3} S-F-SM 1U;Col % | *4.45 | sD Ross | S 56% | Own | Bijur | 17x5.50 
Aut-L |*Aut-L Rock IwG| 3} —— IS | Sal %]| 525!M Say-B | Cant Own | Al-Z | 18x3.75 
Del-R | Del-R Own/ M | 3} SM }O Own '% | 454) Bendix Sagj| S 54% Tryon | Al-Z | 18x5.25 
Del-R | Del-R Own! O| 3} SM 1O Own’% | 445:M Sag! S 55% | Own | Alem _ | 19x5.50 
Del-R | Del-R Own| O| 3} SM }O Own% | 427; M Sag | S 58% , Own | Al-Z_ | 19x6.50 
Del-R | Del-R Own! O | 3} SM |O Own3 427|M Sag | S 58% | Own | Al-Z | 19x6.50 
Del-R | Del-R Own| O| 3| SM iS! Own’ | 475 | Own-M Sag! S58 | Own | Al-Z | 19x65 
Del-R | Del-R Own| O| 3} SM {SS Own% | — | Own-M Sagi S 58 Own | Alem | 19x7,00 
Del-R | Del-R Own! O| 3| SM 1S + Own % | 439 | Own Sag: $60 |Own | Alem | 19x7.00 
Del-R |*Del-R Own | O | 3) —— [O, Own | 410|M ~ Sag’ S54 | —— | Alem | 19x4.75 
Del-R Del-R_ Borg| O | 3} BW-F |U' Owns | 460/H War, S 53% | Tryon | Al-Z = | 19x5.25 
Del-R | Del-R_ Borg! O | 4| BW-F |— Own'% | 410; H War; S 54% |—— | Al-Z_~ | 17x7.50 
Del-R | Del-R_ Borg| O | 4| BW-F j|—; Own % | 430|H — | 854% |—— | Al-Z = | 17x6.50 
Del-R | Del-R' Borg! O | 4) BW-F |—| Own % | 3.81 | H Ross | S 57% | —— | Al-Z | 18x7.00 
Del-R [*Del-R Long | D | 3} — |* {| Col Sol F | 480/H Gem 158 62 |, Own | Bijur | 18x7.00 
Del-R ‘| Del-R Borg | O | 3) BW-F |—| Own % | 433|H Own S 53% |— | Al-Z | 19x5.00 
Del-R ‘| Del-R Borg | O | 3} BW- |—! Own % | 460)|H Own | S 54% | Rub Bj Al-Z | 19x5.25 
Aut-L |*Aut-L Borg | N | 3} —— iS|;NP% | 440/SD NP | S 54% | Tryon | Al-Z __| 19x5.00 
Del-R | Del-R Borg | O | 3) BW-F [S| Own’ | 460|H War | S 55% Tryon | Al-Z | 19x5.00 
Del-R | Del-R_ Borg| O | 3} BW-F |S | Own %s | 460 | H War} S 54% | Rub B| Al-Z | 18x5.50 
Aut-L |*Aut-L Borg| W| 3}; —— iS; Own’ | 396|SD Own) S55 | Tryon | Al-Z | 19x5.00 
Aut-L |*Aut-L Borg! W| 3} —— iS Own% | 445,SD Own | S55 | Tryon | Al-Z_ | 19x5.00 
Aut-L |*Aut-L Borg| W| 3} —— iS Own%ts | 445|;SD Own : S 55 Tryon | Al-Z | 19x5.00 
Aut-L |*Aut-L Borg| W| 3} —— IS | Own % | 390|SD Own | S 54 Tryon 1! Al-Z | 19x4.75, 
Aut-L |*Aut-L Own| O | 3} BW-F |S Own %4| 540 | Bendix Gem | S 54% | Own | Alem | 19x9.00 
Own |*Own Own | O | 3| — {O| Own % | 3.78 |M Gem | STr39 | Own | Al-Z__| 19x4.75 
Del-R |*Del-R Br-L| * |—| —— | M Own % | 34.54 | H Gem | El 42 | None j Al-2 | 19x6.50 
Del-R |*Del-R_ Br-L| * |—| —— | M, Own % | t4.54| H Gem | El 42 | None | Al-Z_ | 19x6.50 
Del-R |*Del-R_ Br-L |WG! 3| —. |S | Own % | 14.73 | H Gem | El 42 | None | Al-Z | 19x6.50 
Del-R |*Del-R Long/| —| 3} BW-F —| — 445 | H Ross | S54 | ERS | Al-Z | 19x5.00 
Del-R |*Del-R Long | —| 3| BW-F —|— 430 | H Ross! $54 | ERS | Al-Z_ | 5.50x18 
Del-R |*Del-R Long| —/ 4|BW-F —— 409 | H Ross | S 54 | ERS | Al-Z | 6.00x17 
Del-R |*Del-R Long/| —/ 4; BW-F —_|— 4.09 | H Ross | S 54 | ERS Al-Z | 6.00x17 
Del-R |*Del-R_ Long|—|/4/BW-F |—| ——_ 4.09 | H Ross| S56 |ERS | Al-Z_ | 6.50x18 
Aut-L |*Aut-L Own|O|3|)BW-F ¥|S|Own% | 475| Bendix Gem| S 54% | Own | Alem_ | 18x5.50° 
Aut-L |*Aut-L Borg |WG| 3[ BW-F [Mj Sal %]| 4.70;SD Ross | S53 |! Tryon | Al-Z 19x5.50 
Aut-L |*Aut-L Borg |WG| 3} BW-F |U} Sal 455|8D Ross | S 52% | Rub B| Al-Z | 19x5.50 
Aut-L |*Aut-L Long |WG! 3} BW-F 1U| Own% | 455 SD Ross | S54 | Own | Alem | 19x6.00 
Aut-L |*Aut-L Long |WG| 3} BW-F |U| Own % | 407;SD Ross | S57 | Own | Alem | 19x6.50 
Del-R | Del-R Own| O | 3| SM 1S|Own% | 4.75| Own-M Sag/ S58 | Own | Alem | 19x6.50 
Aut-L |*Aut-L Long| O | 3| BW-F |S] Tim F | 458| Bendix Own] S62 | Own | Alem | 7.00x19 
Del-R |*Del-R Rock |WG| 3} BW-F [S| Sal %| 470| Bendix Ross; S 54% | Tryon | Al-Z = | 29x5.50 
Del-R *Del-R Rus| D | 3| BW-F |S | Sal %| 445 | Bendix Ross| S 60 | 19x6.50 
Del-R Del-R Rus|M |—| BW-F iS | Sal %]| 3.78] Bendix Ross| S60 | Rub B{ Al-Z_ | 18x7.00 
Aut-L |*Aut-L Borg | O | 3} DG-F-SM Own % | 4.73 |M Ross | S 50% |—— | Alem | 19x5.00 
Aut-L|*Aut-L Borg | O | 3| DG-F-SM Own % | 4.73 | M Ross | S 50% | —— Alem 19x5.25 
*Aut-L |*Aut-L_ Borg | O | 3| DG-F-SM | Own% | 446 |M Gem | § 55 —_— Bijur | 18x6.00 
*Aut-L |*Aut-L Borg | O | 3} DG-F-SM |} Own'% | 450 |M Gem | 857% | — Bijur | 19x6.50 
Del-R | Del-R Own/|M | 3| SM |M; Own % | 390|M Sag | S 54% | Inlox | Al-Z | 28x5.50 
Del-R | Del-R_ Borg |M | 3| SM [U); Own % | 4.54 | Bendix Sag | S 54% | Tryon | Alem } 28x5.25 
7 Lon O | 4| SM |M; Own % | 4.66 | M Own |; 8S 60% | Own Bijur | 6.50x19 
N = =| Dn cone ! O | 4) SM SM |M| Own ‘ | 466 |M Own | S 60% | Own Bijur | 7.00x19 
Aue t |*Aut-L Rock |WG| 3| BW-F (S| Sal %| 4.70 | Bendix Ross| S 56% | Rub B| Alem | 29x5.50 
Aut-L |*Aut-L Rock \WG| 3| BW-F |S | Sal % 4.45 | Bendix Ross; S60 | Rub B/| Alem | 31x6.00 
Aut-L |*Aut-L Rock |WG! 3| BW-F |S | Sal % 4.45 | Bendix Ross| S60 | Rub B| Alem | 31x6.00 
Aut-L |*Aut-L Rock |WG| 3| BW-F ___—*(|8} Sal Vy | 445 | Bendix Ross! S 60 _| Rub B| Alem | 31x6.50 
Del-R | Del-R Long| O | 3] BW-F 'S|' Own % | 408| Bendix Ross; S60 | Fat Al-Z | 19x6.50 
Del-R | Del-R Long | O | 3} BW-F iS | Own % | *| Bendix Ross; S61 | Faf Al-Z | 18x7.00 
Del-R ‘| Del-R Borg | O | 3} BW-F }O} Own% | 433 | H War | S 53% | Tryon | Al-Z | 19x4.75 
Del-R | Del-R Own! O | 3) —— |M| Own % | 3.90 | M Sag | S54 | Inlox | Al-Z | 29x5.00 
Del-R | Del-R Long| O | 3} SM |/U; Own% | 407|H Ross | S 57% | Tryon | Far | 6.50x18 
Del-R | Del-R Long! O | 3! SM |U; Own % | 407|H Ross | S$ 57%4 | Tryon | Al-Z_ | 6.50x18 
Del-R | Del-R' Long! O| 3) SM LU Own | 442 ,H Ross | S 56% | Tryon | Al-Z 17x6.00 
Del-R | Del-R Long| O| 3; SM |{U Own | 407|H Ross | S 56% | Tryon Al-Z 17x6.00 
Del-R |*Del-R Long | O | 3| SM |U| Own’% | 1442 |H Ross | $3 55% | Tryon Al-Z 17x6.50 
Del-R |*Del-R Long | O | 3) SM |u| Own wn ¥2 | (442|H Ross | S 55% | Tryon | Al-Z__| 17x6.50 
Del-R |*Del-R Long| O | 3} BW-F ‘TS | Own #4 | 4.73 | Bendix Ross; S 54 ; Tryon | Alem | 19x5.25 
Del-R |*Del-R Long | O |! 3! BW-F |S Own’ | 4.73 | Bendix Ross | S 54 | Tryon | —_ | 19x5.25 
Del-R |*Del-R Long! O | 3} BW-F iS ' Own’% | 473 | Bendix Ross| S56 | Faf | Al- | 19x6.00 
Del-R | Del-R_ Long| O | 3} BW-F iS | Own’% | 431] Bendix Ross| S60 | Faf | Al- | 19x6.50 
Del-R | Del-R Long} O| 3} BW-F S ; Own’ 4.31 | Bendix Ross | S60 ' Faf | Al- : | 19x6.50 
Del-R | Del-R_ Borg | D | 4, —— “]U| Sal %| 475|H Gem | S60 | Own | Bijur | 19x6.00 
Del-R | Del-R_ Long! D | 4 — |M; Tim %| 4.75 | H Gem | 8S 62% Own Bijur 20x6.50 
Del-R | Del-R_ Long| D | 4; —— |M' Tim %| 475 |H Gem | S 62% | Own Bijur | 20x7.00 
Del-R | Del-R_ Long| D | 4; —— M Tim %| 475 |H Gem | S 62% , Own | Bijur | 18x7.00 
Aut-L |*Aut-L_ Borg| O| 3) BW-F  |S!Own% | 460| Bendix Own | “S 49% | Tryon | Alem | 19x5.00 
Aut-L |*Aut-L Borg| O | 3| BW-F 'S | Own% | 440| Bendix Ross| S 56 Tryon | Alem | 18x5.50 
Aut-L |*Aut-L Rock | O | 3! BW-F iS | Own% | 418| Bendix Ross; S56 | Tryon | Alem 18x6.00 
Aut-L | Aut-L Borg! O | 3} BW-F 1S | Own% | 489 | Bendix Gemj| S51 | Tryon | Alem | 19x5.00 
ee Sat a heelaaalaaniad IDAHO IOWA 
Willys-Overland — Hopkins Motor} Auburn—Neil & Co., Marshall- | 
Company, Coeur d’ Alene. town; D. M. Basler, Corwith; Canon 


| showed. 
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(Continued from Page 1) 


spector’s questioning was more along 
technical lines than generalities, and 


| drivers were being rejected on triv- 
} ial grounds. 


Applicants who fail to 
qualify are forced to pay the $2 fee 
for the test the same as those who 
pass, and must pay the sum again 


| when they report for a second test. 


Commissioner Stoeckel recently 
drew considerable attention by his 
attack upon the practice of some 
garagemen in placing unordered ac- 


| cessories upon a car left with them 


for service work, in the hope of ac- 
ceptance. 

“It has happened,” the commis- 
sioner says, “that cars have been re- 
turned with a new oil indicator, a 
pair of glass wings and a new polish- 
ing job, when it was only sent to the 
service station for plain  servic- 
ing, with the understanding that this 
meant merely oiling, greasing and , 
the usual care, 

“These new accessories may be at- 
tractive. Perhaps the car owner will 
say, ‘How nice my car looks!’ But 
the fact remains that a bill will be 


submitted for these articles, and 
prompt payment for them will be 
expected, although they were not 
ordered. 


“Since it is a fact that none of 
these extras were ordered, there has 
been no contract between the cus- 
tomer and the service man until the 
work is accepted. The most prompt 
and formal repudiation is necessary 
should anything of this sort happen.” 

A new procedure for the selection 
of operators was outlined by Com- 
missioner Stoecke] at a New Haven 
service club meeting recently, a plan 
which he explained was still in its 
experimental] stages. Four main di- 
visions were included in the exami- 
nation schedule. First on the list 
is a character test, based on the 
theory that most accidents are the 
result of inherent characteristics of 
the drivers, such aS over-confidence, 
foolhardiness and trepidation. 

The car with which the applicants 
desire to take their test would also 
be thoroughly examined to deter- 
mine its fitness to be run for the 
period of its registration. 

The person who applies for a 
license would also be tested as to his 
general ability to express himself, his 
education, and his physica] qualifi- 
cations, 

Finally, 
proved driving test, 
problems as starting 
upward grade. 


INCREASING NUMBER | 
OF SIXES BOOST TAX 
YIELD IN INDIANA 


Indianapolis, Ind., Aug. 25.—De- 
spite a reduction in the number of 
automobile licenses sold in Indiana 
the first seven months of this year, 
receipts from sales have increased 
approximately $20,000 over receipts 
for the same period last year, ag 


there would be an im- 
including such 
a car on an 





| cording to state reports. 


This situation is explained by the 
fact that the number of $5 license 
fees has decreased, while $8 and $9 
fees have increased. This resulted 
from the increase in the number of 
six-cylinder cars produced by 
former makers of fours. 

Fees collected up to August 1 this 


| year were $6,065,635.05, while collec- 


tions on the same date a year ago 
were $6,046 ,266.71, the report 
Passenger car plates for 
the first seven months of this year 
totaled 694,911, a reduction of 10,- 
883 from 1930 sales; truck license 
gales dropped 1,739, with total sales 
of 113,470; dealers’ license dropped 
123 and busses were off 74. Trac- 
tors gained 293. The total drop in 
all kinds of licenses were 2,538, and 


|} total drop in the number of trans- 


fers was 12, 632. 
BUS SAFETY CAMPAIGN 

Asbury Park, N. J., Aug. 25.—Bus 
drivers in the shore section have 
launched another year’s safety-first 
campaign, spurred on by award of 
the National Safety Council’s “no 
accident” medal to eight employees 
of the Coast Cities Railway Com- 
The eight in one year oper- 


Garage, Irvine; True Service Gar-! ated their buses more than 211,000 
age, White Sulphur. 


miles without an accident. 
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New Sparton Radio Unit 
For Automobiles 





SPARTON automobile type radio receiving set 


The Sparton model 40 automobile | 
receiving set has been designed for | 
use of the recently developed 236, 237 | 
and 238 radio tubes. The circuit con- | 


gists of three stages of radio fre- 
quency amplification, one power 
detector stage, one impedance | 
coupled audio frequency Stage and | 


LYONS RACK FOR 
FORD RADIUS RODS 








LYONS RACK for Ford Model A 
radius rods 


the Lafoy automatic volume con- 
trol stage. 

The unit requires three 45-V. 
regular size B batteries and one 
2214-V. five terminal C battery, A 
dynamic speaker is used. 

Each receiver is equipped with a 
smalt antenna compensating con- 
denser. 


DIAMOND DEVELOPS 


HOT OIL PACKING 
AND BELT DRESSING 


A new grade of asbestos sheet 
packing, intended especially for use 
with hot oil, has been announced by 
the Diamond Rubber Company, Ak- 
ron, O. The new material is said to 
be especially resistant to oils and 
gasoline. Its failure pressure under 
the standard compression test is said 
to be 40,000 to 45,000 pounds. 

This company also has developed 
a new belt dressing for rubber belts, 
said to contain no materials harm- 
ful to rubber or to the pulley. It is 
non-inflamable and is claimed to 
retain its pulling power and tacki- 
ness for long periods. 


A. S. M. E. DIVISIONS 
TO TAKE PART IN 
METAL CONGRESS 


The machine shop practice divi- 
sion and the iron and steel divi- 
sion of the American Society of 
Mechanical Engineers are co-oper- 
ating in the National Metal Con- 
gress to be held in Boston the week 
of September 21. The congress will 
last from Monday until Friday, with 
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A redesigned Ford radius rod rack} the A. S. M. E., the S. A. E. and the 
has been introduced by Lyons Metal! A. S. S. T. holding sessions in the 
Products, Inc., Aurora, Ill, to per- Hotel Statler. The American Weld- 
mit storing the current model radig@ ing Society will hold its sessions in 
rods. The rack holds thirty-st, the Copley-Plaza. 
units. wesenaperianee 


NEW FUEL SYSTEM TO 
INDIANA STANDARD PLANS | PREVENT VAPOR LOCK 
$10,000,000 EXPANSION | 

—aeevenen | A fuel feed system which makes 


25.—The | use of the pressure of gases trapped 
Standard Oil Company of Indiana | at one of the cylinders is now being 
announces that a substantial ap-| marketed by the American Diox- 
propriation has been approved for|idyne Corporation, Pittsburgh, Pa. 
the replacement of obsolete equip-|It is claimed that the new system 
ment and for necessary repairs to|tends to prevent vapor lock and 
machinery in the Whiting refinery | that one pound pressure applied to 
of the company. the main fuel tank raises the criti- 

Executives reported that eventu- | cal vapor lock temperature 6 deg. F. 
ally $10,000,000 would be spent for 
this program, but that the present 
appropriation will not exceed $2,- 
000,000. Workmen in their repair 
and maintenance department of the 
refinery will be assigned to the pro- 
gram and will work all winter on| Jersey went to employees of the 
it, the announcement states. Bayway Refinery, W. J. Seeland, a 

The work is being undertaken at | committee member, announced yes- 
this time, company officials ex-| terday. A total of $180 in cash prizes 
plained, in order to supply employ- | was voted by the group, $150 going 
ment for a large number of old em-| to men in the three New Jersey 
ployees who otherwise would have| refineries, of which $95 went to 
to be laid off this winter. Bayway employees. 


Hammond, Ind., Aug. 


BAYWAY PLANT LEADS 
Elizabeth, N. J., Aug. 25.—More 
than half of the awards made by 
the “Coin Your Idea” committee of 
the Standard Oil Company of New 
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A. S. M. E. AIR RACE 
MEETING PROVIDES 
UNIQUE PROGRAM 


Friday, September 4, has been 
designated “Engineers’ Aviation 
Day” at the National Air Races, to 
be held at the Cleveland Municipal 
Airport August 29 to September 7. 
The program for the day is spon- 
sOred by the A. S. M. E. and the 
Cleveland Engineering Society. 

Following the supper to be held 
at the airport, the technical pro- 
gram will be presented, at which 
William B. Mayo, chief engineer, 
Ford Motor Car Company, will pre- 
sent a paper, “Large Transport Air- 
planes.” A lively discussion is prom- 
ised on some aspects of Mr. Mayo’s 
paper, especially on his advocacy of 
metal construction. 

Porter H. Adams, past-president 
of the National Aeronautic Asocia- 
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tion, will speak on the “Effect of Air | 


Races on Aviation.” Lieut. Bernt 
Balchen will give an illustrated 
lecture on “Aviation ae in 
the Antarctic.” 

The program at the airport fol- 
lows: 

9.30 A. M.—Technical session in 
Institute of Aviation Building, east 
side of the airport. Chairman, Major 
John Berry, manager Cleveland air- 
port. “Fire Prevention and Protec- 
tion in Air Transportation,” by Wil- 
liam Littlewood, engineer, American 
Airways, Inc. “Airline Passenger 
Transportation,” by Paul F. Collins, 
vice-president in charge of opera- 
tions, Ludington Line. “Some Re- 
cent Developments and Application 
of Wing Slots,” by R. E. Nicoll, Air- 
craft Slotted Wing Corporation, To- 
ronto, Canada. “Mechanical Prob- 
lems of the Autogiro,” by Joseph S. 


Pecker, chief engineer, Autogiro 
Specialties Company, Philadelphia, 
Pa. 


12 Noon—Famous Flyers’ lunch- 
eon in restaurant on west side of 
airport. 

1.30 P. M.—Air races. 

6 P. M.—Supper meeting in res- 
taurant on west side of airport. 
Chairman, L. W. Grieve, president 
National Air Race Corporation, and | 
president Champion Forge Company 
and Cleveland Pneumatic Tool Com- 
pany. “Large Transport Airplanes,” 
by William B Mayo, chief engineer 
Ford Motor Company. “Effect of 
Air Races on Aviation,” by Porter H. 
Adams, past-president National 
Aeronautics Association. “Aviation 
Experience in the Antarctic,” by, 
Lieut. Bernt Balchen, Fokker Air- 
craft Company. (Lieut. Balchen 
was in charge of aviation of the 
Byrd Antarctic expedition.) 

8.30 P. M.—Night racing events and 
demonstration. 


BENDIX MAINTENANCE 
MANUAL 


A maintenance manual covering 
| the servicing of Bendix brake prod- 





ucts has been published by the 
Bendix Aviation Corporation. They 
are being distributed by the service 
department of the Bendix Brake 


Company, South Bend, Ind., at $1 
INGERSOLL ADDS LIGHT 


| each. 
| 
| 


MULTI-VANE GRINDER 


The Model 4F Multi-Vane grinder 





| 


has been added to the line of the | 


Ingersoll-Rand Company. 
signed for grinding, sanding, pol- 
ishing and wire brushing. The 
standard free speed is 4,600 r. p. m., 
but higher or lower speeds are 
available. Overspeed is prevented 
by a governor, @Overall length is 
914 in., Weight, 1034 Ibs. 


SCANDINAVIAN BELTING 
TO MAKE BRAKE LINING 
Charlotte, N. C., Aug. 25.—The 
Scandinavian Belting Company, lo- 
cated on Beatty’s Ford Road, is plan- 
ning to go into the manufacture of 
asbestos brake lining for all makes 
of automobiles on a large scale, ac- 
cording to William Bain. 








It is de- | 
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Wappat Electric Drill 





WAPPAT ‘%-inch drill mounted on base for grinding 


%-inch drill has; drill permits the drill to swivel on 
the base. 
The drill is equipped with a 


A heavy duty 
been introduced by Wappat, Inc., 


division of Simonds Saw and Steel spindle lock for the keyless chuck 
Company, Pittsburgh, Pa. or is available with regular key 
For use as either a portable or} chuck. A guard is also attached for 
stationary grinder, the drill can be| use with 4-inch grinding wheels or 
clamped in a bench stand as il-| wire brushes, particularly. Price, 
lustrated. The clamp holding the! $30. 


ENGELHARD PORTABLE 
GAS ANALYZER 


BLACKHAWK ADDS — 
‘LIGHT HEAVY’ JACKS 
TO HYDRAULIC LINE 








ENGELHARD gas analyzer 


Portability and ease of use are | 
incorporated in a new thermal-| 
conductivity gas analyzer recently | 
introduced by Charles Engelhard, 
Inc., Newark, N. J. The instrument 
can be used for gas analysis and/| 
temperature mesaurements as well. | 

The instrument consists of a b:x| 
with a hinged cover, in the lower | 


portion of which is a double sus- 
pended type of galvanometer, cali- 
brated in millivolts. The cover of 
the box contains a thermal-conduc- 
tivity cell, a small hand pump for 








BLACKHAWK Light Heavy Hy- 
draulic Jack 








flushing out the cell, an absorbtion 
tube for analyzing ternary mix- 
tures and a panel on which the vari- 
ous control dials are mounted. The 
cover also contains the small dry- 
cell battery which supplies all the 
current needed for the analysis. 

Charts for determining single} 
gases in various combinations of 
gases are available from the manu- 
facturer. Terminals also are pro- 
vided for connecting a thermocouple | 
for measuring temperature. It | 
weighs 15 pounds. 


HUDSON WIRE BUYS — 


FACTORY IN WINSTED 
anes | 
Winsted, Conn., Aug. 25.—The} 
plant of the Winsted Insulated Wire 
Company has been sold at auction 
for $15,000 to the Hudson Wire Com- 
pany of Ossining, N. Y., largest 
creditor of the Winsted concern. 
The sale is subject to court ap- 
proval, The plant has been engaged 
in the manufacture of enameled 
wire. Several other companies in- 
terested in the same line were un- 
successful bicders. It is understood 
that operation of the plant will be 
continued in Winsted by its new 
owners, if the sale is approved. 








A new series of hydraulic jacks 
known as the Light Heavies has 
been added by Blackhawk Manu- 
facturing Company, Milwaukee, Wis. 
They are made in two models, AA8.5 
agd AAl10, and are of 4% tons 
capacity. 

The AA8.5 is 8% inches low and 
has a lift of 5% inches, a hand ex- 
tension of 3%s inches and weighs 17 
pounds. The AA10 is 10 inches 
low, has a hydraulic lift of 7% 
inches, a hand extension of 3% 
|inches and weighs 20 pounds. The 


jacks are provided with a 34-inch, 
two-piece extension handle. 


CORNWAL L ELECTED BY 
SYRACUSE GAS DEALERS 
Syracuse, N. Y., Aug. 25.—Albert 
H. Cornwall of North Syracuse was 
elected president of the Syracuse In- 
dependent Gasoline Dealers’ Asso- 
ciation at an organization meeting 
late last week. Russel] A. Fink of 
Mattyville, a suburb, was named 
vice-president, and Thomas Garri- 
son was elected secretary. The group 
has organized to combat alleged 
price-cutting tactics of major oil 
companies, 
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